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TO END DIFFERENCES 
BY CONFERENCES 


Officers of National Association of In- 
surance Agents Predict Company- 
Agency Harmony 


COMMITTEE OF FIVE APPOINTED 
Expect Companies in Turn to Appoint 
Committee—Traveling Organizers 
to Be Named 


President E. W. Allen, of the ‘National 
Association of Insurance Agents, and 
Chairman (F. J. Cox, of the executive 
committee, who were in New York on 
Tuesday of this week to attend a meet- 
ing of the officers and committeemen 
told The Eastern Underwriter that the 
National Association ‘was entering upon 
a new era of co-operation with the fire 
companies, by which 
effort ‘will be made by the 
clear up past misunderstandings 
through the medium of progressive and 
sympathetic conferences. 

“We believe the relation between the 
agents of the United States and the 


insurance every 


agents to 


companies should be one of trust and 
confidence,” said Mr. Allen. “Each is 
necessary to the other, and both are 


necessary to the public; therefore, they 
should work in harmony. We believe 
that there are no differences between 
them that cannot be reconciled.” 


J. L. Case Heads Committee 

One of the most important actions 
announced by President Allen after the 
meeting here of the officers and commit- 
teemen, which was held on Tuesday at 
the Transiportation Club in the Hotel 
Manhattan, was the announcement of 
the appointment of a committee of five, 
which (President, Allen was delegated to 
name at the recent convention at St. 
Louis. The chairman of this committee 
will be James L. Case, of (Norwich, 
Conn., who is a member of the executive 
committee of the National Association, 
and who has ‘been honored (by the Con- 
necticut Association as its president. 
He represents both large and small 
companies, including the ‘Hartford, 
American Eagle, Home Underwriters, 
Generale, Milwaukee Mechanics, Na- 
tional-Ben Franklin, Rhode Island, 
Westchester and United States. He 
represents also the General Accident, 
National Surety, Ocean, Preferred and 
Lloyds Plate Glass. Other members of 
the committee are Clarence L. Pellet, 
for years a leading Chicago local agent 
and one of the active figures of the Na- 

(Continued on page 12) 
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“The Largest Fire Insurance Company in America.’ 


THE HOME 


INSURANCE COMPANY 
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ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Lightning, Automobile, Commissions, Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 


tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 
STRENGTH REPUTATION SERVICE 


NEW YORK TO BE A 














North British 


Entered United States 


Established 1809 


and Mercantile 
Insurance Co. 


1866 


Policyholders protected by the entire United States assets, 


with further guarantee in every policy, of protection 


by entire fire assets of the company which 
are many times larger. 
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Operating under Iowa Reserve Deposit 
Law, which safeguards all policyholders 
Entered for business in 18 States 
GOOD TERRITORY OPEN. 
ATTRACTIVE POLICIES TO SELL. 
LARGE ANNUAL DIVIDENDS. 
LOW NET COST. 
For agency apply to 


H. E. ALDRICH, Supt. of Agents 











EQUITABLE LIFE 


of IOWA DES MOINES, IOWA 








CONVENTION MECCA 


Plan Having American Life Convention 
and Many Club Meetings Here 
in September 


THOUSANDS OF LIFE MEN COMING 


National Association Already at Work 
to Make Its Meetings Brilliant 
and Valuable 


There are already a great many indi- 
cations that the largest number of life 
insurance men 
the United week 
for convention purposes ‘will be seen in 
New York the first week of September 
At that time the National As- 
f Life and the 
Association of Underwrit 
At the 
same time, or a day or so before, there 
will be a 


ever assembled in any 


city in States in one 


next year. 
sociation « Underwriters 
Life 


ers will hold their joint meeting 


Canada 


other con- 
at points 


large number of 
ventions held 


New 


in this city or 
near York 


After American Life Convention 


The announcement was made this 
week that the American Life Conven 
tion has been invited to hold its next 
convention in New York the first week 
of September While it has not been 
decided to do so and will not be until 
the meeting of the executive commit- 
tee in Richmond next March, there are 
a number of men in the association who 
favor. coming here at that time. The 


suggestion has been taken up with mem- 
the American Life Convention 
to hold their club conventions here dur 
ing the week 


bers off 


A letter from President Harry L. Seay 
written to President Priddy of the Na 
tional Association, contains the follow- 
ing paragraph 

“I appreciate fully the wonderful po 
tency of your organization, and realize 
that if the effort of the underwriters and 
of the American Life Convention should 
be united, their influence would be un- 
limited I trust, therefore, that the 
epirit of co-operation so manifest at 
New Orleans, may grow with each suc 
ceeding year until the force exerted by 


the two organizations shall be irresist- 

ible in its work for the cause of life 
insurance and those engaged in it.” 
To Hold Club Meetings Here 

It is reported that one of the clubs 

that will meet nearer New York the 

first week in September will be the 

(Continued on page 2) 
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John B. Lunger 
Discusses the War 


POINTS OUT DUTY OF NATION 
A Plea for Patriotism—Warns Against 
Cherishing Illusions of 
Early Peace 


In a recent talk on “Why the United 
States is at War With Germany,” Vice- 


~ 


President John B. Lunger, of the Equit- 
able Life, said that entirely too much 
has been written about our being en- 
gaged merely in a war for humanity 
and for democracy, until the real issue 
is confused by altruistic homilies. He 
said there should be no illusions as to 
why we are engaged in this struggle. 
“We are fighting to save this country 
from German rule,” he said, “fighting 
for our homes, our possessions, our fam- 
ilies, our rights as a nation, our liberty 
and all that we hold dear.” 


Duties of Life Men 

Mr. Lunger then took up the duties 
of life insurance men during the war. 
These duties he said were multiform 
and diversified. Continuing he said: 

“Now, what are our duties during the 
war? They are multiform and diversi 
fied. If called upon to serve, whether 
in the ranks or in the service of the 
Government at home, we must cheer 
fully respond to the call and at any sac 
rifice. If our loved ones are called by 
a’ sense of duty or by conscription, we 
must cheer them on and ‘with courage 
and resignation bid them ‘Godspeed,’ 
though it may ‘break our hearts to do 
so. We must pay our quota of taxes 
cheerfully and promptly. We must sub 
scribe to Government ‘bonds to double 
the limit we may consider generous. 
We must take part in all movements 
which have for their object making the 
lives of our soldiers at home and abroad 
more comfortable; and to protect and 
help them if wounded or disabled. We 
must help their families and those de- 
pendent upon them during their ab- 
sence. We must seek for evidence of 
sedition and treason within our borders 
and do our share in ‘bringing to trial al! 
who would injure the country or ‘block 
the plans of the Administration. We 
must enlist for Home Defense and pre- 
pare ourselves physically, and in the 
use of firearms, to take an active part 
in case of attack, riot or insurrection. 
We must loyally and manfully support 
the Administration, giving it at all times 
a helping hand and sympathetic encour- 
agement. And while not sacrificing our 
privilege as American citizens of ex- 
pressing our opinions, we should be 
careful, if we indulge in criticism, to 
do so with moderation and temperately, 
realizing that those in responsible places 
are carrying burdens cf which we have 
little or no knowledge; that they have 
much to do and have done so ‘much in 
a short time, that an occasional mistake 
will occur. 

“In brief, our duty is to be loyal, pa- 
triotic, sacrificing,, generous and help- 
ful Americans, bearing constantly in 
mind that the United States has not 
only entered the war under great provo- 
cation but iby entering it has guaranteed 
to see it through to a successful issue. 


The Peace Outlook 

“In carrying your share of the bur- 
dens do not be misled or lighten your 
load by illusions of an early peace. God 
grant that peace may come quickly, but 
only under conditions which ‘will justify 
ihe expectations of a lasting peace. The 
assumption that it will come in three 
months, or six months only tends to 
lessen activity and relax energy. A 
fighting machine which took 45 ears to 
erect, and equipped with every death 
dealing device that ingenuity can con- 
trive; and which is supported by a 
united nation and stood the strain for 
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three years will not be broken and rele- 
gated to the scrap heap in three or six 
months. (Neither should you let the 
thought that Germany is beaten, or that 
she is breaking within, diminish your 
efforts or lessen your sacrifices. A peo- 
ple who have ‘been trained in military 
discipline for two generations and have 
been taught that their Kaiser is a deml- 
god, ‘The All ‘Highest,’ will be slow to 
foster revolution and insurrection. 
“France, England and our other Al- 
lies have proved their ability to hold the 
foe and to slowly and gradually drive it 
back; but although the tide has turned 
against Germany, the flow is slow and 
in my opinion it will not quicken until 
we have a million men and several thou- 
sand aeroplanes on the rench front, 
witli all the heavy, light and rapid fire 
guns and other equipment essential to 
the making of an efficient army under 
modern conditions. Then, with a pre- 
ponderance of men and material which 
we shall be able to contribute, we may 


expect thunderous and mighty ‘blows to 
be struck—and then, and not until then, 
may we hope to see the tide to victory 
flow rapidly. 

“The only way to obtain peace is to 
fight for it’ until an overwhelming 
victory is secured and Germany is 
forced to accept terms which will drive 
the Hohenzollerns from the throne and 
forever put an end to their ambitions of 
world conquest and subjugation.” 


ITS FIRST SOLDIER CLAIM 

The Missouri State Life has paid 
its first claim under a policy issued 
on the life of a United States sol- 
dier. The former policyholder was 
Sergeant Armand Baldenweck, of the 
128th Regt., Artillery. He was killed 
during a rehearsal for a Liberty bond 
parade at Camp Doniphan, Okla., by 
falling from the lead norse of a bat- 
tery and being trampled by the horses 
and crushed by the passage of the 
caisson and gun limber over his body. 
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The Germania Life Insurance Company 


Established 1860 
Under the laws of the State of New York 





at death of the insured. 


OF ANY KIND. 








The following are a few Germania features which have 
helped to make | 
Every Month This Year a Record Breaker 
Free HEALTH SERVICE for policyholders both new and old. 
Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 


WAIVER and ANNUITY CLAUSE which, in case of total and perma- 
nent disability, before age 60, provides for waiver of all future premiums, 
the payment of 1/10 the face of the policy annually to the insured as 
long as he lives and payment of the face of the policy to the beneficiary 


DOUBLE INDEMNITY CLAUSE which provides for payment of double 
the face of the policy in case of death as a result of an ACCIDENT 
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Don’t forget that you must present 
several concrete reasons why when 
you approach men. Merely to suggest 
life insurance in a casual way, won’t 
bring the expected response. Leading 
insurance journals will give you plenty 
of reasons why. 

Never ask a man if he wants life 
insurance. Begin with the positive 
statement that you have two or three 
interesting ideas regarding life insur- 
ance that you would like to present, 
and would appreciate the courtesy of 
a brief hearing. Then be prepared to 
unfold some specific ideas that are 
worth while and that apply. 

When soliciting, you must be able 
to distinguish between mere excuses 
and serious objections. Ask the pros- 
pect what his real objections are. Then 
you will know how to proceed. 

A large percentage of salesmen seem 
tu believe that they must talk at great 
length, and rapidly, in order to make 
a sale. Many do this unconsciously. 
Even after such an agent has been 
cautioned, he will frequently persist in 
this tiresome and unprofitable practice. 
An extended display of knowledge does 
not always make a good impression. 
The really successful agent presents 
just a few pertinent facts slowly, clear- 
ly and firmly explained, with a little 
sentiment mixed in here and there, fit- 
ting the particular case. 

The Sole Condition of Success 

Tf your whole heart, body and soul 
are in this business and this company 
and you are honest through and 
through, we want you and will co-op- 
¢rate towards your success in every 
pessible way. Otherwise, you are 
standing still or falling behind, and 
it would be better for you to try some- 
thing else. 

Compare the quality and quantity of 
your work with that of highly success- 
ful men, and you will recognize why 
we must all fight against inertia. 

Is it not true, here as elsewhere, that 
the remedy for poverty, discontent, 
worry, envy and most other troubles 
is just plain, hard, downright HONEST 
WORK? 





569 STARS IN FLAG 

A number of life insurance men 
turned out for the Liberty Loan parade 
last week. The largest life insurance 
delegation was that of the Metropolitan 
Life Insurance Company, headed by 
Vice-President Fiske and other officers 
of the company. Nearly all of the 
clerical force of No. 1 Madison Ave- 
nue marched. The Metropolitan serv- 
ice flag was cheered all the way along 
the route, its 569 stars making it the 
largest service flag in the insurance 
world. Among others who marched in 
the parade were representatives of 
the Equitable, Mutual and other com- 
panies. 


Week of Conventions 
(Continued from page 1.) 
$200,000 Club. In fact, every effort is 
being made to attract life insurance 
agents and club meetings to this city 
at that time so that the attendance of 
the ‘National Association of Life Under- 
writers’ convention iwill be so large that 
it will tax the capacity of the hall. 

With so many men talking on life 
insurance, with so many valuable 
thoughts expressed, insurance is bound 
to be very much in the minds of the 
‘New York public during the week be- 
cause the leaders of the association can 
be depended upon to get the proper 
pwblicity in New York daily papers that 
the importance of the occasion and the 
nature of the subjects discussed war- 
rant. Already work is being done on 
the program in an effort to make it bril- 
liant, important and well worth coming 
any distance to hear. 
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World’s Salesmanship 


Congress Friction 





WITHDRAWAL OF NEW YORK CLUB 


Winslow Russell Resigns Presidency— 
Detroit Dictation Imperils Or- 
ganization of Sellers 


Friction in the World’s Salesmanship 
Congress has almost disrupted that or- 
ganization which started out to be a 
vital force of the greatest assistance to 
the army of salesmen. The Congress 
was (born in Detroit; publishes its own 
magazine and is made up of local 
salesmanship clubs. The idea proved 
attractive to insurance men from the 
start and among those most interested 
y.ere Winslow Russell, of the Phoenix 
Mutual Life; and E. A. Woods, of Pitts- 
burgh. ‘The last Congress held in De- 
troit with a special division devoted to 
insurance, was attended by some of the 
most representative men in the busi- 
ness. Papers read at this Congress by 
W. E. Taylor, H. E. Aldrich, W. E. Bili- 
heimer, Winslow Russell and others 
were widely quoted. 

Idea Popular 

After the first Congress a meeting 
was held at the Waldorf-Astoria at 
which a local club was organized. Of the 
1500 people who attended about one- 
The Trav- 
elers and Aetna had large delegations 
present. Life memberships at $500, 
sustaining memiberships at $250 and in- 
dividual memberships at $10 sold as 
fast as men on the floor could bid for 
them. It was announced that the local 
club ‘would probably have its own home 
in the Forty-second Street club district. 
The greatest of the galesmanship stars 
were on hand to speak, including Nor- 
ville A. Hawkins, Hugh Chalmers, Pres 
ident Allen of the Pyrene Company, and 
K. A. Woods. 


f.urth were insurance men. 


Breakers 

Of late there have been many under- 
currents showing that all was not well 
in the World’s Salesmanship Congress. 
The trouble is said to (be resentment 
over constant dictation and attempted 
dictation from Detroit. Recently, Win- 
slow Russell resigned as president; Nor- 
ville A. Hawkins pulled out; and the lo- 
cal club withdrew from the Congress 
on Friday night of last week. 

There is considerable regret that the 
ambitious plans of the founders did not 
materialize more successfully, as the 
idea was splendid, and there is need of 
such an organization. 

TO LEND MONEY CAUTIOUSLY 

Walter Stabler, comptroller of the 
Metropolitan Life, which is a large 
lender of money for building opera- 
believes it will be a long time 
before there will be an jndiscriminate 
building boom in New York like that 
cf recent years. Commenting on this 
Mr. Stabler says that the lending com- 
panies have learned their lesson. Then 
ke adds: 


“Never in my memory has real estate 
heen so well rented as at present. This 
includes all kinds of building opera- 
lions. All lenders of money are be- 
ginning to realize that building in fu- 
ture is going to be done on a very 
much more conservative basis! We 
never want to have a condition of 
over production of rentable space like 
that which existed in New York at 
times during the last five to ten years. 
In addition to this the zoning law is 
already making for a condition of 
stability in realty values and basic 
building conditions.” 


tions, 


UNEMPLOYED SURPLUS 





New York “Sun” Correspondent Hears 
Exception Will Be Made 
With Life 





(Insurance men were jinterested this 
week in a story about the surplus end 


of the war revenue law telegraphed 
the ‘New York “Sun” by its Washing- 
ton correspondent, reading as follows: 
“There will be one notable exception 
to the ruling in which the judgment of 
the Treasury Department officials will 
be the determining factor in considering 
how much of the surplus not actually 
employed in the business may be per- 
mitted to be accounted additional cap- 
ital and which will not be subjected to 
the additional 10 per cent. tax as un- 
employed surplus. This exception will 
be insurance companies. Under the law 
it was pointed out today they are re- 
quired ‘to keep a fund for the payment 
of insurance, and the amount of this 
fund is fixed ‘by law almost everywhere. 
Where this reserve is not in excess of 
the amount permitted by law or does 
not appear to be unreasonable to the 
Treasury Department it will be included 
as part of the capital and not subject 


to the penalty tax for unemployed sur- 


plus.” 


EQUITABLE GROUPS 





International Motor Company’s 
$1,500,000—Zinc Company Takes 
a Million Dollar Policy 





The group insurance business of the 


Kauitable for the first nine months 
shows an increase of 100 per cent. 
cver the entire year of 1916 which 


was jn itself a record year. 
The Equitable now has in 
more than $120,000,000 of group 


force 
pro- 


tecting the families of over 135,000 
employes. 

Recent additional important groups 
closed are: 

International Motor Company, $1,- 
500,000. 

Sharp and Dohme, druggists, Balti- 
more, $500,000; J. A. Neugebauer of 


the Baltimore Agency. 

Dexter Yarn Company and Lebanon 
Mills of Pawtucket, R. I., $500,000; 
Charles E. Bayliss, New York. 

Ferry Cap & Set Screw Company, 
Cleveland, Ohio, $200,000, of Mrs. Rus- 
selle H. Horr and Herman Moss. 

City Railways Company, Dayton, O., 


$200,000. H. D. Pease and J. M. Mul- 
ford. 

Matthiessen & WHegeler Zinc Com- 
pany of La Salle, Mill. $1,000,000; 


George A. Wilson, Jr., of La Salle, Il. 
Indications point to continued prog- 


‘ress so that 1917 promises to be a 


year memorable in the history of the 
writing of group insurance. 





A PRUDENTIAL GROUP AD 
In one of the marine papers the 
Frudential has run the following page 
advertisement: 


“Whether you are the owner of 
ships, or an agent for owners, or a 
shipbuilder, or a ship repairer, we 


know of no action that will more ef- 
fectively assist in welding your men 
te your organization than Prudential 
group life insurance. 

“The employer pays for the protec- 
tion, and the appreciation of both 
men and their families is expressed 
in more loyal service. A captain may 
win unaided by his men, but team- 
work is the only sure and sane plan. 
Action, on the part of the employer 
that proves his interest in his men, 
bears immediate dividends. Protect- 
ing your force with group life insur- 
ance will prove beyond doubt that you 
have a very personal interest in your 
men. The cost is not high. About 1 
er cent. of your payroll will do it. 
Write and let us tell you the whole 
story. It is most interesting. This 
is the new insurance for the new 
times.” 


To Form Congresses 
of Life Insurance 


COUNTRY TO BE WELL COVERED 





Decided at Meeting of Executive Coun- 
cil of Life Underwriters— 
Code of Ethics 


The executive council of the National 
Association of Life Underwriters, which 
met in Pittsburgh last week, decided to 
hold the 1918 convention during the 
first week of September. As has been 
printed the Life Underwriters” Associa- 
tion of Canada ‘will meet here at the 
fame time as the guests of the Nationai 
Association. 

The council at Pittsburgh went on 
record in favor of sectional congresses. 
There are three of these organizations 
now, the ‘Northwest, Southeastern and 
New England congresses. The plan is 
to organize them in all parts of the 
country; and a committee consisting of 
the vice-presidents of the National As- 
sociation and the secretany was ap 
pointed to investigate and devise a 
plan for submission to the Association 
by which assistance will be given in 
the organization of these congresses. 
Arrangements will be made regarding 
dates so that they (will not conflict and 
officers of the National Association can 
attend each one of them. The basic 
idea behind the sectional congress is 
salesmanship. 

The council appointed a committee of 
three to ‘work on model programs for 
iocai associations. It was also decided 
to change the names of all associations 
60 that they would be known by the 
names of cities instead of sectional or 
symbolic names. For instance, the Cap- 
ital City Association in this State will 
henceforth be known as the Albany As 
sociation; the Blue Grass Association 
as the Louisville Association, etc. 

Code of Ethics 


Much time was spent upon the code 
of ethics which is now in process of 
analysis and suggestion. Charles W. 
Scovel ‘was continued as chairman of 
this committee, other members being 
H. T. Miller, head of the Minneapolis 
association, in ‘which town a model code 
of ethics was recently adopted; and T. 
L. Fansler, head of the Philadelphia 
association. The Scovel Code of Ethics 
chart, drawn up iby him at New Orleans, 
will be published, and circulated among 
members of the National Association of 
Life Underwriters with Mr. Scovel’s 
comments, together with a request for 
recommendations. iventually a code 
of ethics which will be the careful 
expression of all the local associations 
will be officially adopted by the Na- 
tional Association 


The Association has not yet found the 
man it wants for the new position of 
traveling secretary. 


Pittsburgh Dinner 


While in Pittsburgh the officers of 
the Association and committeemen 
were the guests of the Pittsburgh As- 
sociation at the William Penn Hotel. 
Among those present were Orville 
Thorp, M. J. Dillon, George L. Dyer, 
J. W. Bishop, J. K. Voshell, J. Stanley 
Kdwards, Neil D. Sills, C. J. Edwards, 
E. J. Clark, Sigourney Mellor, J. J. Jack- 
son, E. 'W. Snyder and R. S. Marshall. 
George (R. Wallace, of the Pittsburgh 
bar, discussed problems of the war. 

At the Pittsburgh meeting chairmen 
of important committees of the Na- 
tional Association were announced. 
Chairmen follow: Taxation committee, 
J. L. Shuff; education, J. J. Jackson; 
publication, Lawrence Priddy; scienti- 
fic salesmanship, E. A. Woods; legis- 
lation, Colonel Powell; credit, E. C. 
Woods. 


PLEADS FOR RAILROADS 





Judge Day Says They Are Confronted 
by Serious Menace—Need 
Government Aid 


Judge William A. Day, president of 
the Equitable Life Assurance Society, 
has written an interesting article on 
expenses of railroads, presenting a 
striking argument in their defense and 
the peril which is confronting share- 
holders. 

Judge Day finds the present railroad 
situation panicky. The railroad man- 
agers are making heroic efforts to meet 
the serious operating situation; but 
railroad profits have declined and it 
‘3 difficult for the public carriers to 
secure money in the open markets 
through the gale of their stocks and 
bonds. Everywhere Judge Day finds 
railroad expenses increasing faster than 
gross earnings. Railroad properties 
and their earning capacity constitute 
the security behind nearly $2,500,000,000 
of the savings of about 40 million peo- 
pie held by savings banks and life in- 
furance companies. 

Judge Day says the Government can 
help the railroads and he shows how 
in the following paragraph: 

“If it is a wise policy as a war meas- 
ure for our Government to set ad- 
vanced prices 100 per cent. for staple 
commodities and to give financial aid 
te contractors whose services aid in 
prosecuting the war; if it is right 
for the Government to loan money 
to Russia, Belgium, Servia and other 
unfortunate nations to bring early vic- 
tcry in the war, surely it cannot be 
wrong for the Government to give 
prompt and effective relief in the form 
cf rate advances to the organizations 
which are operating its own basic line 
of communication to the battle front.” 


CONSISTENT WOMEN WRITERS 


Not More Than 100 Producing $100,000 
a Year Persistently—Number 
Increasing, However 





How many women in the United 
States are producing persistently $100,- 
000 a year or more? One woman de- 
cided to find out. She wrote to all the 
companies, and learned that there are 
just about 100, thirty-eight of whom are 
with one company. Let her try five 
years from mow and there will be a 
decidedly different story to tell. 





DUAL INCOME DIVIDENDS 

A number of inquiries have been re- 
ceived by the Northern Mutual as 
to the dividends that may be paid 
with dual income settlements. No such 
settlements have reached their first 
anniversary and, consequently, no divi- 
dends have been apportioned as yet. 
“However,” the company says, “the 
riethod will be the same as that now 
used in Option ‘C’ settlements, but it 
must be understood that the methods 
cf compensation as well as the rate of 
interest are subject to change at any 
time.” 


Cyrus Thompson, Jr., of the Raleigh, 
N. C., Agency of the New England Mu- 
tual Life, not being eligible for military 


service because of his stature, 4 feet, 
7% inches, and weighing only 85 
pcunds—yet determined to do _ his 


share of military service—-succeeded in 
securing the position of purchasing 
egent for the officers at Camp Sevier, 
Greenville, S&C. He claims the distine- 
tion of being the smallest man in the 
United States service. 


After selling Liberty bonds all day 
Charles M. Erwin, of the Graham C. 
Wells Agency, Pittsburgh, wrote a 
$12,000 case jn the evening. 
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| A LITTLE GIRL’S TRIBUTE 


TO INSURANCE 








re 
Meme 


Sm 


v 
go J. . 





An fte hat that 
Poe, Dh4 rms ths AO 





Qe Es oe he as 
Qn a df pater «4 
soni 


 Misrm 













7 
VAY 
ATp. 








La A OM 2 ahs Flca 
whl Mtns j ay ed Atha r»I~ 


eld << 











-eakde 


$5,000 insurance 


Introduces a Co- 
Insurance Feature 


MYTROPOLITAN’S WAR RISK PLAN 


Insured Under 31 Wanting More Than 
$5,000 Assumes Excess Hazard 
for Period 
The Metropolitan Life has issued the 
following circular to its superintendents, 
than 


cases where more 


is wanted by an appli- 


applicable in 


cant liable to military or naval service: 
lo Superintendents and Detached Dep- 
uty Superintendents in the United 
States. 
Gentlemen: 
Since adopting as a war measure the 
$5,000 of insurance 
already 


limit to 
insurance 


rule to 

(counting 
ing) applicants under the age of 31 on 
Registration Day, June 5, 1917, and 
therefore liable to service, we have re- 
ceived a number of applications for 
amounts in excess of $5,000 from per 
sons who, on account of (being married, 
or for other reasons, believed them- 
selves exempt. Because the Company 
could receive no official assurances that 
these applicants would not be called 
sooner or later, we have been compelled 
to refuse the issuance of a policy in ex 
cess of $5,000. 

We take pleasure in announcing that, 
until further notice, an applicant of con- 
scription age may be written for more 
than $5,000 (if otherwise entitled) pro 
vided he is willing himself to assume 
the war hazard ‘for the first five years 
on the excess over $5,000. By this we 
mean, that the excess over $5,000 will 
be issued in a separate policy with Sup- 
plemental Agreement No. 583, as ap 
pearing below. On the amount in ex- 
coss of $5,000 it provides that in the 
event of the insured engaging in mili- 
tary or naval service in time of war 
within five years from the date of the 
policy, the Company’s liability in event 
of death of the insured while engaged in 
such service, or within six months there- 
after, shall be limited to the return of 
the legal reserve accumulated under the 
policy. Under this “Limited Liability 
War Clause” (Supplemental Agreement 
No. 583) the policy cannot be kept in 
force for the full amount by the pay- 
ment of an extra premium. In order 
that there may be no possible misunder- 
standing regarding the terms on which 
the Company issues the insurance in 
excess of $5,000, the amount of insur- 
ance should be entered on the applica 
tion, as shown iby the following illustra- 
tion assuming that $10,000 is desired 
and that there is no insurance in force 
on the proposed: 


outstand- 


™ $5,000 with Regular War Clause. 
$5,000 with Limited Liability War 
Clause. 
Such applications must be accompan 
ied by an agreement signed by the ap- 
plicant and beneficiary as follows: 


Metropolitan Life Insurance Company 
with and as part of the ap- 


To the 
In connection 
plication of 
dated . CO eee ne cerrreeeoesesee at eeee 
© chrb apie kur easeibawne insurance, to be is- 


for $ 
sued in two policies, one for $.......e.eeeeeeees 
2 — fe Serer rrr err to cover 


UE OE as bo 600s costal svecsvesivecsenseeosek 
and as an inducement to said Metropolitan 
Life Insurance Company to issue the policies, 
we hereby agree for ourselves, executors, ad 


ministrators or assigns, to accept one policy 
PTs i nsanoscke ees deed with the Company’s Reg- 
ular War Clause and the second policy for 


Form 583—If within five years from the date 
of this policy, the insured shall engage in 
Military or Naval Service in time of war, 
the liability of the Company in the event of 
death of the Insured while so engaged, or 
within six months thereafter, will be limited 
to the return of the reserve theretofore ac- 
cumulated under the policy, less any indebted- 
ness to the Company thereon. 

Any Total and Permanent Disability Pro- 
vision contained in this policy shall become 


inoperative in the event of such Service with- 
in five years, but shall be restored after dis 
charge from such Service on evidence of phy- 
sical condition satisfactory to the Company. 


NE OM ~  acustacn GAMaee ena eRretenTaaets this 


Signature of Proposed Beneficiary. 


If the applicant is already insured in 
this Company for $5,000, or more, the 
application should read: “$...... with 
Limited Liability War Clause,” and the 
following should be substituted for the 
first paragraph of the agreement to be 
signed by applicant and beneficiary as 
above: 

In connection with and as part of the applica 
tion of jainkicavdererdn eoekd a walvs we eedacp aise akeh 
Batee BE ovivicovis 
insurance to cover the life 
inducement to 
Life Insurance Company to 





trie as an 


Metropolitan 
issue the policy 


applied for, we hereby agree for ourselves, 
executors, administrators or assigns, to accept 
the policy with, and to be bound by, the fol 
owing “Restrictions as to Military or Naval 


Service.” 

The policy to be issued with the reg- 
ular war clause (Supplemental Agree 
ment No. 581) cannot be written on 
the term or ‘whole life plans, but the 
excess over $5,000, to be issued with 
limited liability war clause (Supple- 
mental Agreement No. 583) is not re- 
stricted as to plan. 


NEHDS OF SOME SALIEISMEIN 

Among the reasons why the average 
life insurance salesman does not do bet- 
ter are these: 

He is thinking too much of simply 
making money, and not enough of how 
to make it, how to influence the pros- 
pect. 

He has too much fear of offending the 
prospect ‘by showing him the nak-d 
truth of what will happen to his family 
or his business if he dies in his present 
circumstanccs. 

Wiile knowing so very much more 
about life insurance than any prospect 
does, he allows himself to appear to 
know only about as much, and thus 
weakens himself in the eycs of the 
prospect. 

He has none or too very few of the 
more striking facts and figures about 
the lbusiness at his tongue’s end. He 
can’t spring a powerfully effective illus- 
tration at the point he needs it. 

He does too much “drifting around 
town,” instead of always having a good 
prospect to go to every next minute. 

He works short days instead of long 
days, and lets thoughts of pleasure or 
family matters occupy his mind much 
of his working hours, when he shouldn't 
let them into his mind once during his 
insurance ‘working hours.—‘‘Amicaible 
Record.” 


IN EXCESS OF $5,000 
The Mutual Benefit is not inclined 
to consider applicants for amounts in 
excess of $5,000 if exemption is claimed 
on occupational grounds, for the reason 
that even if exemption in such cases 


is granted, it is only temporary in 
character. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Til. 














Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 
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Death Claims 
Traced To War 


BRITISH DECISION OF INTEREST 





Many American Policies Have “Directly 
or Indirectly” War Clauses— 
British Case Reviewed 
A recent decision of the King’s Bench 
Division, Great Britain, regarding death 
“directly or indirectly” caused by war 
is regarded as so important ‘by the Act- 
uarial Society of America that the case 
is digested in its legal notes. This is 
largely because the words “directly or 
indirectly” are used in a number of war 

clauses in this country. 


The British policy was subject to 
the condition that it did not imsure 
against death “directly or indirectly 


from, or traceable 
war.” The insured was in 
the territorial force and a section of 
the country being in a state of war it 
became necessary to protect the South 
Eastern Railway by means of guards 
along the line and this duty at Folke- 
stone Junction was assigned to the in- 
sured and it was necessary for him to 
walk alongside the rails, which was a 
place where the general public had no 
right to be. The insured was killed 
while so performing his duties at night, 
by being run down by an engine or 
train. In normal times the place would 
have been illuminated to some extent 
by lights, but at the time of the acci- 
dent the lights were obscured in com- 
pliance with regulations under the De 
fence of the Realm Act, 1914. 

Death Traceable to War; No Recovery 

An arbitrator held that death was 
traceable to war and that the plaintiff 
was not entitled to recover from the 
defendant. ‘The court wpheld this, for 
the reasons shown in the following ex- 
tract from the opinion: 

“But 1 am unable to hold that any 
principle excludes, upon these facts, a 
possible finding by the arbitrator that 
war was the indirect cause of this ac- 
cident. If war had merely placed Cap- 
tain Ewing in a position not specially 
exposed to any danger, and in that po- 


caused by, arising 


to * * * 


sition a particular incident not con- 
nected ‘with war caused his death, I 


think that most probably in that case 
the matter would not come within the 
condition. For instance, suppose that in 
connection with the war, the assured 
had gone to a military camp not in any 
way especially exposed to lightning, but 
where lighting had struck and killed 
him, I should be disposed to think that 
the war was so remote from the death 
that in that case it could not be said 
that the death was indirectly caused ‘by 
the war. If, however, the war had 
placed the assured in a position spe- 
cially exposod to danger, as for instance 
in a place where he was specially ex- 
posed to being struck by lightning—if 
euch a place can b> conceived—and he 
was there struck and killed by lightning, 
it appears to me to be a question of 
fact, not of construction, whether the 
death was indirectly caused by war. 
“In the present case the arbitrator 
has found, as a fact, that the assured’s 
death was indirectly traceable to war; 
and it is clear upon the facts that he 
was placed in a position of special dan- 
ger-—namely, he had to ‘be about the 
railway line performing his military 
duties at night with the lights turned 
down, in consequence of war, and while 
doing his military duties in that posi- 
tion of special danger he was killed by 
reason of the special danger which pre- 
vails at that particular place and to 
which he was exposed by reason of his 
military duties. In those circumstances 
I am unable to hold that the arbitrator 
could not reasonably find, as a matter 
of fact, that the death ‘was indirectly 
caused by war. In my judgment it was 


Makes A Plea 


For Economy 


JOHN M. SARVER ON OUTLOOK 


Ohio State Not to Issue Extra Policies 
Without Applicant’s Written 
Request 


A circular letter of John M. Sarver, 
president of the Ohio State, discussing 
growing expenses and demonstrating 
the necessity of economy is of interest 
to life insurance companies generally 
as expressing news which are generally 
prevalent: 

To our Field Representatives: 

No doubt you have been following 
rather closely the statements in regard 
to proposed war taxes by the Federal 
Government, appearing from time to 
time the past few months in insurance 
journals and the public press. As you 
well know, the insurance business has 
been bearing more than jts just share 
of the tax burdens in different States 
in the form of premium taxes, license 
and filing fees, in addition to the regu- 
lar taxes borne alike by all tax-payers. 
The Federal taxes are enumerated as 
follows: 

Capital Stock Tax. 

Income Tax (doubled within the 
past few months). 

Super Tax (increased within the 
past few months). 

Policy Tax (eight cents per hun- 
dred dollars on life business). 

Premium Tax (one per cent. on 

H. & A. premium income). 

Postage (fifty per cent. increase 
on first class matter). 

Other expenses of operation have in- 
creased recently beyond precedent. 

Some companies are proposing to 
meet these extraordinary conditions by 
increasing premium rates, but the man- 
agement of this Company hesitates to 
take this step as it may interfere seri- 
ously with the production of new busi- 
ness. 

We are anxious to keep in close touch 
and sympathy with our field represen- 
tatives, so that they may understand 
the situation thoroughly and co operate 
heartily in all efforts to effect economy 
and avoid waste in every form. 

After November list when the new 
I'ederal tax law goes into effect, the 
Company will be compelled to refuse to 
issue any extra policy without written 
request from the applicant for an addi- 
tional amount. Our representatives are 
urged to transact business with such 
care as to reduce the amount of “not 
teken” business to the lowest point, 
which can be easily accomplished by 
collecting as much cash as possible 
with the application. We are firmly of 
the opinion that the more business-like 
transactions are handled, the better it 
will be for all parties concerned. 

Trusting that every representative 
will do his full share to produce more 
aud better business for our mutual 
benefit, we are, 

OHIO STATE LIFE INSURANCE CO. 


WILL SPEAK IN MINNEAPOLIS 

President Priddy, of the National As- 
sociation of Insurance Agents, will g9 
on a Western trip at the end of next 
month. His first stop will be Chicago 
where a membership campaign is under 
way. That meeting will probably be 
held on (November 30. On December 3 
Mr. Priddy will speak in Minneapolis 
at a joint meeting of Minneapolis and 





me. I could only interfere with his 
finding if upon the facts he could not 
upon the true construction of the con- 
dition come to the conclusion at which 
he arrived. J must therefore find in 
favor of the defendants.” 


HARTFORD SUBSCRIPTIONS 
(Insurance companies having home of- 


fices or United States branch head- 
quarters in ‘Hartford, subscribed $12.- 


490,000, or a little more 
of the Hartford total. 
companies, follow: 

OG SES Geta weicuhascoes $ 1,000,000 
SN ED scare bye ence wean 4,000,000 
Connecticut Fire ........... 200,000 
Connecticut General Life .... 250,000 
Connecticut Mutual Life .... ,500,000 
Hartford Acc. & Indemnity 550,006 


than one-half 
The amounts, by 


— 


Hartford County Mutual ea 15,000 
PEMNCNONE DO ic ccccicvevevers 1,000,000 
Hartford Life .............. 50,00€ 


Hartford Steam Boiler 
London & 
National 
rere eee 
PROemIs Hie onc cccsccceccse 
Phoenix Mutual Life ........ 
NIN: ok sp laksa cinta ne ae ec ie ed 
Fire Reassurance of Paris 
Safeguard 


200,000 
100,000 
500,000 
200,000 
250,000 
500,000 
500,000 
100,000 

50,000 


Lancashire Ind. .. 
Fire 


Scottish Union & National .. + 200,000 
Standard Fire ............0:. 25,000 
WE. ai-s- 68 Www ensncasas 2,500,000 

WOE ic vette dcrevacsauxs $12,490,000 


MAY HAVE $30,900000 YEAR 

At a recent meeting of the E. A. 
Woods agency in Pittsburgh, it was 
piedged by agents to write more than 
$5,172,000 before December 31, 1917. 
The agency to date has written more 
than $21,000,000. 








HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 








ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








SOUTHWESTERN 


Extracts from Report of Examination of 


LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses.’ 

‘*T beg to report further that I find the Company: in excellent financial condition.” 


“*The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision."’ 


Home Office, DALLAS, TEXAS 








Home Office: 





Fletcher Trust Bldg., 


J. C. Humes L. D. Clancy 
President Secretary 
A Legal Reserve Company 
Are You a Big Producer? Can You Prove It? 

ONE GENERAL AGENT WANTED IN INDIANA 


Indianapolis, lid. 








started. 





Peoria Life Insurance 
PEORIA, ILLINOIS 


We don’t contract with poor men. 
We give a new man our attention until he is 


We make our men make good. 
Why don’t you work for us? 


ompany 











6 


THE EASTERN UNDERWRITER 


November 2, 1917. 





War Insurance 


and War Tax 


TOPICS FOR LIFE PRESIDENTS 


Eleventh Annual Convention to Be 
Held at Hotel Astor on 
December 67 


The subjects which are uppermost 
in the minds of all insurance men 
war insurance and: war taxation—will 
be discussed at the eleventh annual 
meeting of the Association of Life 
Presidents which will be held on De 
cember 6-7 at the Hotel Astor. The 
patriotic response of the companies to 
the Liberty Loan has evoked nation- 
wide commendation. One life insur- 
ance publicist estimates that more than 
$200,000,000 of Liberty bonds have 
been purchased by the life insurance 
companies. The theme of the Decem- 
ber meeting will be “The Opportuni 
ties and Responsibilities of Life Insur 
ance in After-War Problems of the 
Nation.” 

The insurance commissioners have 
been invited to. attend among others, 
and it is announced that the new pres 
ident of the commissioners’ conven 
tion, Emory H. English, of lowa, will 
be a speaker. 

An Outline of the Program 

In discussing the tentative program 
the Association of Life Insurance Pres- 
idents says in part: 

“The program, as it is being de 
veloped, contemplates a consideration 
of the ways in which the trust funds 
vf policyholders have contributed to 
national development in the past 
through investments in railroad se 
surities, farm mortgages, city real es 
tate mortgages, public utilities, muni- 
cipal and Government bonds, etc., and 
how those funds are at present sup- 
porting the nation in the conduct of 
the war; but principally a forward look 
into the manner of their use in meet- 
ing after-war conditions. 

“War insurance and war _ taxation 
will be discussed in connection with 
other topics affecting the insurance 
side of our business, as differentiated 
from its investment activities. This 
section of the program will also in 
clude a forecast of after-war problems 
of the agency department. 

“The horrors of our world war have 
keen in part mitigated by a remarka- 
ble series of discoveries and develop- 
ments in military, medical, surgical 
end sanitary science with which we 
are somewhat familiar. The applica- 
tion of these new methods to peace 
conditions and their influence on the 
preservation of national man-power will 
be considered with particular refer- 
ence to the mortality problem of life 
insurance companies.” 





COST OF LAPSED POLICIES 

The Mutual Benefit tells a story in 
“The Pelican” of a Georgia man on 
whose life the Mutual Benefit issued 
a policy for $1,000 jin 1906 which was 
cancelled, another for $1,000 the same 
year which lapsed, another for $2,000 
in 1909 which also lapsed, two for 
$1,000 each in 1916, one of which was 
cancelled, and one for $1,000 in March 
of this year, which was also cancelled. 
in order that the record may be com- 
plete it may be mentioned also that 
as far back as March, 1902, this man 
had a Mutual Benefit policy which 
lapsed hy non-payment of premium in 
1909, the insurance being automatically 
extended: until 1913 when it expired. 
Un July 15, 1917, he was struck by an 
automobile while attempting to catch 
& car and was accidentally killed. Of 
the seven Mutual Benefit policies which 
he had had, only one for $1,000 of in- 
surance had been kept in force. This, 
of course, was duly paid. The cost to 
the company of cancelled and lapsed 
policies is quite material, but the loss 
to beneficiaries may be infinitely more. 


MODERN WOODMEN 


Rates not Sufficient to Mature Benefit 
Certificates on Whole 
Life Plan 


In the examination of the Modern 
Noodmen of America made by the 
New York, Illinois, Missouri and Wis- 
consin insurance departments, the fol 
lowing comments are made on certifi- 
cates: 

The certificates issued by the society 
provide benefits on the whole life plan, 
but the rates collected are not sufficient 
to mature such a contract even if 
twelve full assessments had been col- 
lected for each year. Twelve full as- 
sessments have been collected for each 
of the last five years, but prior to 1912 
one or more assessments for each 
year have been omitted. 

The rates have been changed more 
than once since the society was Or- 
ganized, ‘but the ones now being col- 
lected were adopted in 1904. 

The actuarial department has com- 
puted the length of term that these 
rates will maintain certificates in force 
without loss to the society. The com- 
putations were made for all ages and 
were based on the M. W. A. Experi- 
ence Table of Mortality (100%), 4% 
interest and twelve full assessments. 
The following table illustrates some of 
these results: 


Age at entry Length of term 


Be ere Pret eeae 52 years 
EE eee Cerone 48 years 
RR dish tare ates giateenane 39 years 
PN eit tin ab eels es 38 years 
BBS s sisienierc Acme aati 33 years 
ee I 28 years 
Come e eens amr 21 years 
PE Piercarsiseeaeere 17 years 
Re. cb Aisne s sche ain tees 10 years 
iia hit oc tited hs cairns 4 years 


It is evident from this table that the 
present rates are not only inadequate 
for whole life certificates, but also in- 
equitable as between members of dif- 
ferent ages. This also shows that the 
society is now carrying many certifi- 
cates beyond the term that these rates 
will purchase and _ therefore below 
current cost. 

The officers and the management of 
the society, since 1904, have consistent 
ly reported this condition of inadequate 
rates to the camps and membership 
through their triennial reports. 


SAILS FOR PRANCHE 

W. G. Bowerman, the actuary and ex 
aminer of the West Virginia department, 
resigned his position on October 1st, to 
join the Reconstruction Corps in France 
and sailed on October 13th to take up 
this work. He is an earnest, conscien- 
tious young man, and \well educated and 
equipped for his chosen profession. His 
decision to enlist shows his patriot'sm 
and desire to serve his country in thes« 
strenuous times. 


CURRAIN’S LATEST 

Garner Curran, one time publisher of 
a Los Angeles insurance journal, knowr 
to fame as Mr. Hathaway's right-hand 
man during the World’s Insurance Con- 
gress events, and just now engaged in 
soliciting accident insurance for the Pa- 
cific Mutual, is also industriously em- 
ployed in an effort to create the office 
of fire marshal for the State of Cali- 
fornia urged, probably, by a belief that 
is shared iby all ‘who know him, that he 
is the best and most available man to 
fill it. The task should not be difficult. 
California needs the office; the office 
needs Mr. Curran, and Mr. Curran is in 
every way qualified to fill it. Presto! a 
little legislation, and it is done.—‘‘The 
Adjuster.” 

The home office directors of the Com- 
mercial Union Assurance Company an 
nounce the payment on ‘November 8 of 
an interim dividend of 14s. per share, 
less tax, on account of the year 1917, 
as compared with 12s. per share, less 
tax, at the corresponding date last year. 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





F INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 331, 1916: 


PEE cvecsetincdstcrencdecnduanendaginestesendttetvecesstueneret © ecedensed cnenseseee $14,464,552.23 
RL: © dceckandenednadderehdceeeeSbesabestbed K660e-vahessen beceerbans Peper re™ 12,436,717.56 
Capital and Surplus..........+ pleas Sbdsseahedsdttsseniaarsorbeneriaaeenseteaeeel ° . 

TORUPRROE BO FOTOS cccccccccccccscccsécccessesccccccccdscscescccvesccecoucsecene + 118,349,212.00 
Payments to Policyholders since Organization. ..............0se-seeeceeeeeecscees 18,119,172.50 
Is Paying its Policyholders Ovef.........-0.0.--0-eeeeceeeeeces , ananeen $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








FOUNDED 1865 
Unexcelled In Favorable Mortality 
and Economy of Management 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








Increase in Paid New Premiums—that 


40% tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INLVORPORATED 1878 WALTER LE MAR TALBOT, President 
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Human Cost of 
World Conflict 


53,000,000 MEN NOW IN’ ARMS 


Up to August 1, 1916, Deaths Amounted 
to 4,609,000—10,200,000 Soldiers 
Wounded 
The greatest war in human history 
has entered well upon its fourth year. 
What is the cost in lives, in money, in 
war loans, in indebtedness? These 
questions are answered by the Mechan- 
ics & Metal National Bank of New York 
City in a booklet, he Cost of 
War.” The daily expenditure at 
start (was $40,000,000. Now it’s a little 
short of $160,000,000. The total na- 
tional wealth of the Allies is $601,000,- 
000,000; population, 1,296,000,000; wealth 
per capita, $462. The total national 
wealth of the Central Powers is $129,- 
000,000,000; population, 148,000,000; 

wealth per capita, $872. 
The human cost of the 
with epitomized: 


ooryy 


the 
the 


war is here- 


The number of men engaged in hos- 
tilities shows how vast is the war, and 


from what a large supply the casual- 
ties have come. The numbers called 
t¢ the colors of the various nations 


heve been roughly as follows: 


Men Enlisted 


United Bimtes. 2. isswascvce 2,000,000 
cig GR | 7,500,000 
a See eer ere 6,000,000 
REE as hibuiGirg wk aw Wie wee 14,000,000 
DE, ssa wialeuixeusanouses 2,5:00,000 
Belgium, Serbia and Portugal 1,000,000 


Entente Allies ............. 33,000,000 
NE ceed eine oe aga ears 10,500,000 
Austria-Hungary ........... 7,500,000 
re 500,000 
MEE wtiwavins wenpeedbass 2,000,000 
Teutonic Allies ............. 20,000,000 

_ a res eer ree 53,000,000 


Of this 53,000,000, representing able- 
bodied and skillful workmen, 


flag. The total of killed and perma- 
nently wounded has reached an amount 
greater than the enlisted number of 
any single nation, except Russia, and 
even the 14,000,900 total of that nation 
is being crowded by the records of 
casualties. 

While total figures by themselves are 
large, the actual death rate indicated 
by the mortality records of the war is 
not more than 45 per 1,000 per annum. 
Thus the loss of life has been about 
one in twenty-two each year. Referring 
to single campaigns on the western 
front, the Committee on Public Infor- 
mation at Washington recently made 
the statement that “figures, taken when 
the casualties were greatest in propor- 
tion of deaths show losses due to deaths 
from wounds and killed in action to 
be approximately 11 in every 1,000 of 
n.obilized strength,’ The statement 
added that the high-water mark of to 
tal casualties in the French army was 
reached in the war at the battles of 
Charleroi and the Marne. In that pe- 
riod they were 5.41 per cent. of the 
mobilized strength. 

Statistics are often dry as dust, but 
when measuring the carnage of war 
they register one of the most tragic 
calamities of all history. The nearest 
approach to the human sacrifice of this 
war is contained in the record of the 
Napoleonic Wars, which extended over 
more than twenty years and took toll 
altogether of 2,100,000 lives. 

Compilations made by the War Study 
Seciety of Copenhagen, from such in- 


formation and statistics as could be 
secured, showed that in the first two 


years of the hostilities 
to August 1, 1916—more than 4 600,000 
deaths occurred in all the armies en- 
gaged, while 11,200,000 soldiers were 
wounded, a third of them being made 
permanent invalids. 

We present below a table estimating 
for three years to August 1, 1917, the 
less of life among soldiers to the dif- 


August 1, 1914, 


ferent countries engaged in the war, 
besed on the Society’s figures. The 
first column contains the list of dead 


in the first two years of the war, @s 
estimated by the Society. The second 
column contains an approximation of 
the deaths of the third year of the war, 
the figures being arrived at by assum- 


tween the losses of the Entente Allies 
and the Central Powers is the relative 
unpreparedness of the Entente at the 
beginning of the war, the disastrous 
retreat of France in 1914, and of Russia 
later from the Mazurian lakes and the 
Carpathians and in Rumania. France 
suffered tremendously in its early re- 


treat to the Marne and later in its 
cefense of Verdun. 

Because it is fighting on interior 
unes without suffering disastrous re- 
treats, and because of a highly effi- 
cient medical service, Germany has 
suffered relatively less than sOme of 
the other nations, notwithstanding 
that her offensives on various fronts 


have led her into heavy losses in dead. 
Nearly one-third of her casualties are 
estimated to have been suffered around 
Verdun. 


Russia has been the heaviest loser 
in man power, its total of loss in 
deaths, injuries and prisoners being 


nearly double that of any other nation. 
Austria-Hungary also has been a heavy 
sufferer. In regard to the losses for 
hkussia and Austria-Hungary, the great 
campaigns in the East are to be con- 
sidered, these having been carried on 
by large forces in the open, over wide 
siretches of territory. Lack of com- 
munication and hospital facilities also 
have been a factor. 

<ngland’s losses have been smaller 
than those of the other European pow- 
ers, owing to the time required to bring 
her full strength to bear in the war 
theatre. Italy until recently was saved 
from extreme casualties through the 
confining of open operations on her 
mountain frontiers. Rumania, although 
entering the war late, suffered dis- 
astrously by reason of Germany’s in- 
vasion. Belgium and Serbia, the two 
small States overrun by the German 
machine early in the war, lost heavily 
in proportion to population. Turkey 
has been a heavy loser, through wag- 
ing war on a wide sweep of front from 
Gallipoli through Syria, Arabia, Meso- 
potamia and Armenia. Bulgaria has 
been, relatively, a small loser. 

The number of men wounded in the 
war can only be roughly estimated. 
Many of the wounded are regarded as 
©o slightly hurt that no reckoning of 


PAID-UP POLICIES 


Reserves and Interest Earnings There- 
on Discussed by Darby Day 
Agency, Chicago 
There are still those in the agency 
vho do not understand why it is that 
reserves on paid-up policies do not 
increase to the extent of 3 per cent. 
compound interest each year, says the 
Darby Day Agency of the Mutual Life, 


Chicago. Continuing it adds: In the 
cese of a twenty payment life for 
$1,000 becoming paid up at age 565, 
the reserve is then $609.92. Since 3 


per cent. interest on this sum for the 
twenty-first year amounts to $18.30, it 


seems to be difficult to undprstand 
why the reserve at the end of the 
twenty-first year should not be the 
sum of these amounts, namely, $628.22. 
But the fact is, of course, that the 
policy paid up, though it is, must con- 
tribute its share toward the death 
losses accruing in its class. 

To illustrate the po:nt we will as- 
sume there are 100,000 policies of 
$1,000 each, all becoming paid up at 
age 55. The total reserve on the 


$100,000,000 of paid-up insurance would 
be $60,992000; 3 per cent. interest 
on this sum one year amounts to 
$1,829,760, makes the sum at 
the end the year $62,821,760; but 
before starting off on the next year 
the death claims accruing for the year 
just ended must be paid. (In the cal- 
culation of premiums death claims are 
vresumed to be paid at the end of the 
year.) 
Turning to the mortality table it will 
found that among 100,000 men liv- 
ing at age 55, 1,857 will die during the 
year, which means a death loss in 
this case of $1,857,000. Deducting 
this amount from the above total leaves 


for 
which 
of 


be 


a terminal reserve at the end of the 
policy year for all the survivors of 
$60,964,760 Now since there were 


1)0,000 policyholders living at the be- 


possibly ‘ them is made in casualty lists; many jinning of the year and 1857 died d 
. > Ee “ j > »¢ . * : yer ur- 
a fourth can be said to have been ing that the casualties of the third year 4+_ wounded a number of times, and = in Nac rege 
inj i p we t the same rate as those of the : : ; ‘ ing the year there were living at the 
killed or injured since the outbreak of Were at the sé oP ranges Real their reckoning confuses the figures. end of the year 98.143: and the termi- 
the war. The stage of the war and the first two years. This basis of calcula wore than 5,000,000 men have been |. Prantl, nee; om e 
7 : tion is neither accurate nor satisfactory : ~ot ae nal reserve divided by 98,143 gives 
performance have been so gigantic that on 18 ne se fis . it . les wh made permanent invalids in the three $621.18 as the reserve for each policy 
deaths in the first three years of hos- but without official figures it at least .i,nceq years of war, however. ; a a 
at : 3 - gives some conception of war's destruc- = : at the end of the twenty-first year, in 
tities were in the neighborhood of #&!Ves some T : The following table shows the number ine ease of policies taken out at age 
7,000,000, while injuries leaving men in- t'on of life: . sid tin of the permanently injured, figures in 35 on the twenty payment life plan 
valids were more than 5,000,000. This ik a. the first column, showing the returns , 4 
means, to use a familiar comparison, 1914 to 1916to Total of the War Study Society of Copen- 
t:at a number of men equal to one- Aug. 1, Aug, 1. three hegen for the first two years, being _ The Doremus general agency of the 
e.ghth the population of the United gees jee00 ~~ soo 307890 «~Taade the basis for the estimates of Germania Life is having a $3,000,000 
States suffered death or permanent in- france 855,000 427,500 1,282,500 the third year on the basis of a like year. 
jury in the first three years.of the war. Russia 1,500,000 goed any yearly average: _ ae 
The killed equalled 7 per cent. of our [falX voce ne Iwo years One yeas 
i > maimed equalled 5 per ¢..i; ' 5S. 5, Aug. 1, Aug. 1, Germany , 635,000 318,000 953,000 
population, the maimed equalled 5 per Serbia iukecesleueaae 110,000 a= — 1914t0 1916to Total Austria-Hungary 533,006 266,000 799,000 
cent. RUIMAMIR crecceccoee verses Sagas ’ Aug. 1, Aug. 1, three Turkey ; 105,000 52,000 157,000 
The total of killed, as a matter of fytente Allies 2,825,000 1,512,000 4,337,000 tal ie ae 1917 years Bulgaria 18,000 9,000 27,000 
70 ac j > ale vey api 4 erm: 5 2 4 Hi , . e — : om a - io ee 
fact, has in the elapsed period of the pee ey Senne wake onan aoe ye England 154,000 77,000 231,000 ‘Teutonic Allies 1,291,000 645,000 1,936,000 
war equalled the full number of men a akan 150,000 75.000 225000 Lrance 634,000 317,000 951,000 —> semen 
called to the colors by the British Bm- Bulgaria v0... 25,000 12500 37,500 vssia 1,146,000 573,000 1,719,000 Total, all 3,373,000 1,746,000 $,119,000 
pire. It has exceeded the number of | ae ae Ea PE ivi ........... 33.000 16.000 49,000 Military experts agree that the killed 
the whole French army, and has been Tettonic Allies 177000 CLD 26M serbia 12,000 21,000 +~—«63,000 «in action and died of wounds have 
fcur times as great as the number of = ‘fotal. all ....... 4,603,000 2,401,000 7,004,000 Rumania #0) G0) ever at any time in the war exceeded 
men now enlisted under the American One reason for the wide margin be- fFitente Allies 2,082,000 1.101.000 3,183,000 20 per cent. of the total casualties. 








44 MILLIONS from 42 AGENCIES 





THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 








New England Mutual Life 


Insurance Company 
BOSTON, MASS. 





and quality in the Company. 


quality of the institution. 


Capable Agents, Desirable Company 


The two most important factors in life underwriting are capability in the Agent 
If the Company provides 
policy for a low net cost, and has a reputation 1 ; C 
result is contentment, loyalty, and success for the man in the Field, if he is capable. 
This Company’s record is evidence of the character of its representatives and of the 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


an unexcelled, attractive 
for prompt and efficient service, the 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Members of the 


Describing World’s Salesman- 
Highest Type of ship Congress have 
Trained Salesman described what is 


the highest type of 
the trained salesman. From many 
clever answers the following will fur- 
nish food for thought loving salesmen: 

“One who in absolutely new terrt- 
tory with something new and not ne- 
cessary, can sell it to someone who 
didn’t want it, and look to this man as 
a future customer.’’—F. L. Kuhne, Mt. 
Clemens, Mich. 

“The specialty salesman, dependent 
unon his own ability to locate prospect- 
ive customers, who by his own versatil 
ity gains the confidence of his prospect 
and sells an article of which the buyer 
knows nothing, such as stocks, insur- 
ance, or undeveloped property.”—G. M. 
Taylor, Detroit. 

“The man with an abstract proposi 
tion who by his personality and wit 
convinces the buyer and sells him some 
thing he has never seen and which can- 
not be demonstrated by usual methods. 
Example, promoting.”—-W. F. Cole, De- 
troit. 

Answers referring to the type of man 
are exampled thus: 

“Men like President Wilson, Mr. 
Schwab. A quick thinker, good listener, 
good talker, conscientious, tactful, and 
a keen student of human nature.”’—F. 
R. Savage, Detroit. 

“The man who knows himself, the 
other fellow, and his own line, and by 
combining the human element with 
sound business sense makes the cus 
tomer virtually sell himself and leaves 
him satisfied.”—-E. H. Hamilton, Detroit. 

“One who can take seeming defeat 
with a smile, and turn same into future 
business.”—-L. B. Langworthy, Detroit. 

Answers to the question “Why Is Be- 
lief in Goods Essential to Efficient 
Salesmanship?” 

“Salesmanship can exist without con- 
fidence, but not efficient salesmanship. 
Whether a man is selling needles or 
threshing machines, feed for cows or 
life insurance, chewing tobacco. or 
bibles, or is preaching the gospel to 
sinners, if he believes in them heart 
and soul and feels that the other fellow 
will profit ‘by the purchase he has gone 
a iong way towards making the sale.” 
A. C. McFall, Detroit. 

“Belief in his goods gives a man poise 
and ease in his manner of approach, 
for ‘As a man thinketh in his heart so 
is he.’”"—L. A. Nix, Detroit. 

“You cannot impress on a buyer that 
which is not impressed on yourself. 
You cannot deliver an imaginative pic- 
ture which you do not possess.”’—C. R. 
Curtis, Denver. ; 

“Unless a salesman has sold himself 
he cannot sell others.”—A. E. Will, De- 
troit. 

“Efficient salesmanship must be hon- 
cst salesmanship.”—A. L. Fox, Detroit. 

“Even with belief it is hard enough 
to be efficient.”—G. C. Mitchell, Spring- 
field. 

“You might get by for a short time 
selling something you did not believe 
in, but no man could last long at it.” 
F. L. Kuhne, Mt. Clemens. 


“If a man has to put his conscience 
behind him and cannot look his cus- 
tomer in the eye he cannot be efficient.” 

‘+H. Steele, Houston. 

“Few men can deliberately lie and 
at the same time inspire confidence.”— 
C, F. Terry, Detroit. 

“Doubt in the mind of the salesman 
is quickly detected by {he customer, 


while confidence and enthusiasm are 
also contagious.’—C. J. LaFleur, De- 
troit. 


* ~ * 
What does the average 
The Things man of intelligence and 
Men character \prize most 
Prize highly? Is the big thing 


in life money or power or 
property? Not to most men. 

At bottom the thing that weighs heav- 
iest in the scale is reputation—the re- 
spect, esteem, perhaps the admiration, 
of his fellow men. It is this strong de 
sire, in a perverted form, which even 
leads some people to unwise extrava- 
gances, merely because others are in- 
dulging in them. 

Now what do you think will be the 
general estimate of the man who dies 
without having made adequate provision 
for his wife; who said he would take 
care of her as long as she lived, and 
then didn’t do what he could to make 
that promise good? 

People do not think or talk much of 
these things while a man is still alive, 
but when he dies, it is brought vividly 
to their attention that he has or that he 
has not done his duty in this respect. 

There are just three things a man 
leaves (behind him when he dies, his 
family, his property (or the lack of it, 
his debts) and his memory. 

No man can tell what day he will die. 
Would your memory ‘be secure if you 
died tomorrow—or next month, or next 
year? 

And how about 
would they fare? 


your family—how 
“Agenay Items.” 


TAX NOT APPLICABLE 


Does Not Apply to Soldiers’ and Sailors’ 
Insurance of War Risk Bureau 


Commissioner of Internal Revenue 
Roper to-day issued a ruling holding 
that the war tax does not apply to sol- 
diers’ and sailors’ insurance written by 
the War Risk Insurance Bureau. The 
text of the ruling follows: 

“Tax imposed by section 504 of Act 
of October 3, 1917, does not apply to 
soldiers’ and sailors’ insurance written 
by the War Risk Insurance Bureau. 

“Section 305 of the Act of October 
3, 1917, expressly provides that the tax 
imposed by section 504 of such act 
upon life and casualty insurance shall 
be returned and paid by ‘every person, 
corporation, partnership, or association 
issuing policies of insurance upon the 
issuance of which a tax is imposed by 
section 504.’ 

“The act clearly contemplates that 
the tax shall be paid by the insurer 
and not by the insured. 

“Not only is it impossible in the ab 
sence of express provision to the con- 
trary to infer that the United States 
intended to tax itself, but section 505 
obviously limits the application of the 
tax to persons, corporations, partner- 
ships and associations, in none of 
which classes is the United States in- 
cluded.” 


PRIZE ESSAYS 
George W. Johnston, of Johnston & 
Collins, New York general agents rep- 
resenting the Travelers, has been ap- 
pointed chairman of the prize essay 
committee of the National Association 
of Life Underwriters. As a writer of 
prize essays Mr. Johnston proved so 
supreme that he was barred from fur- 
ther participation in National Associa- 
tion contests. 


ACTUARIAL DINNER 
Henry Moir, J. V. Barry and Others 
Dine With Casualty Men at 
Astor 





An account of the meeting of the 
casualty actuaries this week will be 
found on page 17. 

President James D. Craig made an 
address on the war tax insurance bill 
in which he noted the enormous amount 
of money this measure will cost the 
Government in the first and succeed- 
ing years. He mildly criticised the 
bill. 

Dinner at Astor 

Wednesday night the annual dinner 
was held at Hotel Astor. The prin- 
cipal speakers were Henry Moir, actu- 
ary of the Home Life; J. V. Barry, as- 
sistant secretary Metropolitan Life; 
Professor R. H. Blanchard, Columbia 
University, and R. J. McManus, one of 
the new Fellows. 


THE PENNSYLVANIA COMMISSION 


No Arrangements Yet for Meetings— 
Awaiting Official Advices From 
Governor 


Asked regarding the first meeting olf 
the new commission to revise Penn- 
sylvania insurance laws, A. J. Maloney, 
president of the Philadelphia Life and 
a member of the commission, said on 
Wednesday: 

“The commissions have not been re- 
ceived from the Governor as yet, and 
no meeting has been held up to date. 


I suppose when the commission does 
name a time and place for a public 
hearing, public notices will be made 
thereof. I have no information that I 
could give you at this time.” 


CEisie SO 


GREATEST 
ee Tel 


COMPANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 


One thousand two 
eighty women in the United 
were killed by automobiles during 
recent period of twelve months. 





hundred and 
States 


a 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





and permanently disabled: 





A Bond issued without medical examination giving the investor an income 
for his declining years. 


A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 
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No War Discussion 
As Actuaries Meet 


PAPERS ON TECHNICAL SUBJECTS 





Lax Examination of Benefit Funds— 
R. D. Murphy’s Impaired Life 
Rating Proposition 





The meeting of the Actuarial Society 
of America in Baltimore last week was 
an old-fashioned actuarial session with- 
out discussion of war problems. The 
only paper dealing with the Washing- 
ton situation was the explanation of the 
War Revenue Act made by E. E. 
Rhodes, of the Mutual Benefit, and re- 
viewed by this paper in its last edition. 
Other papers read ‘were: 


“Beneficial and Relief Associa- 
tions: Sickness, Accident and 
Death Benefits to Employes and 


their Dependents,” by Arthur Hunt- 
er, actuary New York Life and 
president of the Society. 

“Observations on the Methods 
and Publications of the United 
States Census Bureau,” by H. H. 
Wolfenden of Grimsby, Ontario. 

“The Effect of Glycosuria and of 
Albuminuria on Mortality,” by Ar- 
thur Hunter and Dr. Oscar H. 
Rogers, chief medical director New 
York Life. 

“Mortality Graphs,” by 
Moir, actuary Home Life. 

“Reinstatement of Policies,” by 
Ray D. Murphy, assistant actuary, 
Equitable. 

“Note re Disability 
Mervyn Davis, actuary 
Life of Iowa. 

Relief Associations 
In his paper Mr. Hunter gives an ex- 
haustive account of the various forms 
of associations and funds connected 
with firms and corporations existing 
for relief of employes and their depend- 


Henry 


Benefits,” by 
Equitable 


ents, in event of sickness, disability 
and death. The author treats in detail 
such phases of the subject as manage- 
ment, benefits provided, medical at- 
tendance, dues or assessments, mem- 
bership, initiation fees, compulsory or 


vcluntary membership, practices when 
employes withdraw, expenses of admin- 
istration and many others. Conflict 
with workmen’s compensation acts re- 
ceived a just share of attention as the 
question of the benefits given by such 
associations or funds, where such acts 
exist, is of growing importance. The 
latter part of the paper is devoted to 
the actuarial problems pertaining to 
such associations or funds, and many 
Suggestions of importance are _ put 
forth. The author pointed out that 
from statistics gathered by Dr. Boris 
Emmet and published in the August 
number of the “Monthly Review” of the 
United States Bureau of Labor, only 5 
per cent. of the 159 associations (es- 
tablishment funds) examined by the 
Bureau “have ever made any actuarial 
examination of their schemes, and only 
two are known to have permanent con- 
sulting actuaries”; with regard to 193 
trade union funds, “no actuarial exami- 
nation of any of the benefit funds of 
the national or local trade union funds 
is known to have been made.” 
A Few Mortality Graphs 

In his paper’ illustrating some mor- 
tality graphs Mr. Moir said that in time 
of war the death rate is increased not 
only in the case of the men who are 
fighting, but also in the general popula- 
tion. The mortality, which may be ex- 
treme on the battle front, seems asso 
to fall with a heavier hand than usual 
on the civilian population in such times 
of stress. We can readily see how this 
may be so in countries like Belgium 
and Poland—even in a lesser degree in 
Holland and Switzerland, where the 


comforts and necessities of life are hard 
to procure—but we find it hard to be- 
lieve that the death rate would be in- 
creased in the United States or in Aus- 
tralia by the present European war. Be 
that as it may, this is a good time to 
take observations and record the trend 
of mortality during recent years up to 
1916. 

Figures published from Census Bu- 
reau statistics indicate a general im- 
provement in mortality throughout the 
United States, marked in some sections 


as, for example, the South Atlantic 
States where the fall is from 23 per 
1,000 te less than 16; the Mountain 


States, from 19 to 11; and the Pacific 
States from 17 to below 12. In all of 
these it is probable that civilization, as 
expressed in sanitation and health 
study, has been making netable prog- 
ress; but the way the figures are 
brought together probably exaggerates 
the improvement, the ratios being 
ctude death rates, taking no account of 
the average age of the population. On 
the other hand the changes between 
1902 and 1914 in the West South Cen- 
tral District, in the New England States 
and in the East North Central Section 
have ‘been relatively small. Possibly in 
these districts the actual improvement 
may be greater than the figures indi- 
cate, through emigration of healthy 
young people to districts yielding bet 
ter opportunities for success. 

Notwithstanding the doubtful value 
o. the crude death rates it seems hardly 
believable that the trend is due to the 
form in which the information is com- 
piled. The United States as a whole 
shows a reduction from 17.6 per 1,000 
to 13.6 per 1,000 in 15 years. There is 
an increase in 1904, in 1907 and in 
1910, but in each case the point to 
which the rate rises is lower than the 
previous high point 


Mortality of Married Women Greater 
Than Spinsters 

The paper then proceeds to deal with 
various classes of people. The first class 
is women—the most important section 
being married women, and the diagrams 
indicate that the mortality rate is un- 
favorable as compared with men Or 
with spinsters; moreover, the general 
weight of the evidence indicates that 
the higher death rate is not caused by 
dangers attending child (birth. 

Bearing in mind the numbers of ap 
plications submitted in the different 
classes, and remembering that  spin- 
sters and business 'women are not only 
urged to take insurance by agents, but 
do effect policies frequently, we may 
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state generally that ‘women risks 
average as good as men. It does not 
follow that insurance companies can af 
ford to remove .he restrictions that 
have been placed around the insurance 
of married women. These restrictions 
instead of being less than they have 
been in the past should probably be 
greater, especially at the younger ages 


Policemen 

with are occupa 
figures relating to 
are interesting as the 
pronounced from the 
with a clear 


classes dealt 


The 


Other 
tional hazards. 
city policemen 
hazard is quite 
earliest to the oldest age 
tendency for the mortality to become 
increasingly heavy with advancing 
years. One is led speculate as to 
whether the very heavy mortality in 
the later life of policemen may be 
caused by a tendency to develop loose 
habits. Yet the shape of the curve is 
not altogether similar to that of the 
next diagram showing 

Free Use of Alcohol 

The diagram picturing the mortality 
of the free users of alcoho! class is also 
interesting. In the first year the death 
rate does not differ much from normal, 


to 
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yet the ultimate 
than the normal. 
seems to be 


rate is 
The 
effective, 


much higher 
initial selection 
but there is some 
influence causing degeneration. One 
might suppose from the trend of the 
curves that a good many men who ad- 
mit a general use of alcohol take it 
more freely than they state. This is a 
natural deduction, for most men an- 
swer the question in an off-hand way; 
(he general tendency is doubtless to 
minimize the quantity, since the nor 
mal man does not keep any record, 
mental or otherwise, of the number of 
drinks he takes per day. 
Policy Re-instatements. 

In his paper on re-instatement of 
policies, Ray D. Murphy discussed the 
problem of the standard of vitality to 
be adopted in re-instatement of lapsed 
policies, and is considered in the case 
of companies doing business on the 
mutual plan only. The author pro 
ceeds on the assumption that risks to 
be eligible for reinstatement should 
show a vitality equal to that expected 


to be shown by lives insured in the 
same year of issue, at the same age, 
and on the same plan of insurance. 
On this assumption, the author pro- 
poses the adoption of a system of “rat- 
ing.”” The purpose of such a system is 
to determine how much impaired lives 
may be and still be acceptable with 
out the resultant mortality being great- 
er, on the average, than that of the 
members of the same group, who have 
continued their policies in force, as 
shown by a standard mortality table 


applicable to such group. The problem 
is treated both in reference to various 
plans of insurance and particular cases 


requiring special consideration The 
ease of policies running under extend- 
ed term insurance is ably and exhaust- 
ively treated. 


ANOTHER REDUCTION 
Lower Ordinary Life Participating Rates 
of Connecticut General Life 
Insurance Company 
General, which re- 
non-participating 


The Connecticut 
cently reduced its 


rates, has now reduced its ordinary life 

participating rates: 

Ordinary life, age 35, including 
disability, Ist year ............ $23.89 

Estimated net cost, 2nd year .... 21.17 


Bstimated net cost, 3rd year .... 21.01 

In all policies, both participating and 
non-participating, including ten year 
term, the disability feature is provided 
without additional charge. 
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AN EDITORIAL INSURANCE 
MISSIONER 


A tendency of the times is for the 
Insurance Departments of the various 
States to issue bulletins to the public. 
Sometimes these are largely devoted to 
fire prevention pointers, such as is the 
bulletin of the North Carolina depart- 
ment. Some of them are devoted to 
straight news of the department, such 
as the bulletin of the Minnesota com- 
missioner. But the largest and most 
comprehensive of all these bulletins is 
that of Auditor J. S. Darst, of West 
Virginia. Starting with the publication 
of names of new agency appointees and 
appointments and items regarding com- 
panies admitted to or withdrawing from 
the State, he has branched out until at 
the present time he is running what is 
in reality an insurance newspaper, with 
clippings from exchanges, news of in- 
surance events, and even editorials. 

In the current issue he published 
stories about the attempt of building 
and loan associations to coerce the plac- 
ing of insurance; about the effect of the 
war on accident insurance; about the 
new soldiers’ and sailors’ insurance; 
about the re-insurance of the First Na- 
tional by the Home, in which he praised 
the “quick and commendable work upon 
the part of the receivers”; about insur- 
ance companies changing their names; 
about the new insurance commissioner 
in Pennsylvania; about some recent de- 
cisions affecting insurance; and about 
the Trading With the Enemy Act. His 
editorial is a suggestion that there be 
a fire insurance clearing house organ- 
ized, and as this is an interesting new 
suggestion it is reproduced in full here- 
with: 

Something should be done to encour- 
age and protect the honest fire insur- 
ance agent, the insurance companies 
and the general insured public. 

Why not a fire insurance clearing 
house, to assist in eliminating undesir- 
able risks and assist in lowering the fire 
loss and also the rates? It frequently 
occurs that a field man, on inspection of 
a risk, orders its cancellation, on ac- 
count of physical defects, occupancy or 
ownership, and the honest agent, after 
receiving such request for cancellation, 
will refuse to re-write the risk in any 
other company in his agency, but it does 
not prevent the assured or owner of the 
property from going to some other 


COM- 


agent who has not been put in posses- 
sion of this information, and having it 
re-written. 

The ‘Insurance Department suggests 
that a bureau be established to collate 
all information of this nature, and that 
all field men and companies be request- 
ed to advise this bureau of the cancella- 
tion of risks and the reasons therefor, 
giving the name of the owner, occupant 
and location, and if this information be 
disseminated among the agents and also 
the companies and field men doing busi- 
ness in this State, it is believed that a 
plan of this kind, if carried out consist- 
ently, will assist materially to control 
the situation which now exists. 

The Insurance Department requests 
opinions and suggestions along this line, 
and trusts that the insurance fraternity 
will take sufficient interest in this ques- 
tion to write the department fully their 
views. 

The Insurance Department offers its 
services to fully carry out the plan out- 
lined. 

THE PREMIUM TAX 


That It Be 


Suggestion Paid by 
Assured Does not Win 


Favor 


The suggestion in some quarters 
that the fire companies charge the 
assured with the premium tax did not 
meet with favor. Payment will be 
wade by companies on or before the 
15th day of each month for all busi- 
ness reported to them during the pre- 
vious month, the first report being 
made in December to cover November 
business. Policies of re-insurance are 
exempt. 

The manner in which the tax should 
be paid is described in a circular of 
the National Board of Fire Under- 
writers that was issued to members on 
October 27. 


BINDERS’ MEETING 


H. A. Smith and James Wyper at 
Insurance Commissioners’ Con- 
ference at Astor 


subject of binders and “not 
insurance was discussed at a 
committee of insurance 
commissioners in the Hotel Astor on 
Wednesday. The National Board was 
represented by H. A. Smith, National, 
and James Wyper, Hartford. Commis- 
sioner Hardison, Massachusetts, was 
chairman of the meeting. Commis- 
sioners Phillips and Mansfield also 
attended. No decision was reached, 
and another meeting will be held. 


The 
taken” 
meeting of a 


“AGPNTS HELP EACH OTHER,” 
ALLEN’S PLEA 

President E. M. Allen, Fred J. Cox 
and Fred V. Bruns of the National 
Association of Insurance Agents were 
in attendance at the annual meeting 
of the Connecticut Association of Fire 
Insurance Agents, which was held in 
Norwich on Friday last. They have 
been attending several meetings of 
New England associations. 

At the Norwich meeting Frederick 
V. Bruns, of Syracuse, made a rattling 
good fire prevention talk. One point 
he brought out was that unless in- 
surance companies did perform use- 
ful service to their clients eventually 
the State would supersede in every 
branch. At the banquet Mayor Brown, 
of Norwich, addressed the insurance 
men, being followed by Mr. Cox, who 
told of the need for co-operation. He 
particularly emphasized the absolute 
need of hearty co-operation between 
companies and agents and the desira- 
bility of lack of friction in managing 
purely business affairs. 

In his address President Allen dwelt 
upon the necessity of dealing fairly 
with each other and producing such 
a spirit of helpfulness that the char- 
acter of the business would be raised 
and membership in agents’ organiza- 
tions tremendously increased, 
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CHARLES F. NESBIT 





Charles F. Nesbit, the new commis- 
sioner of the War Risk Bureau, has 
taken off his coat and is hard at work 
on his new \position. To a friend this 
week he said: “The size of the job 
ahead is simply appalling, but it is a 
most essential part of this country’s 
work; and I shall do my best.” Among 
the many expressions heard (by The 
Fastern Underwriter regarding Mr. Nes- 
bit’s appointment was one from Louis 
Brownlow, one of the District of Co- 
lumbia Commissioners, who said: “The 
appointment ‘was a great surprise to 
Mr. [Nesbit as well as ito the rest of 
us here in Washington. I believe Mr. 
Nesbit ‘will make good in his new place.” 
The commissioner has received mes- 
sages of congratulation and good wishes 
from all parts of the country. His four- 
teen years of insurance experience will 
stand him in good stead, and there are 
few men who will tackle an undertaking 
‘with more industry and zeal than char- 
acterize the new commissioner. 

* + * 


Charles H. Burras, the new president 
of the National Association of Casualty 
and Surety Agents, and President E. 
M. Allen, of the National Association 
of Insurance Agents. who were attend- 
ing a performance of “Hitchy-Koo” at 
the (Fortylfourth Street Theatre this 
week, were somewhat nonplussed when 
the star, Raymond Hitchcock, welcomed 
their presence in a curtain speech in 
this wise: “I see my old friends, Ed 
Allen, of Arkansas, and Charles Burras, 
of Chicago, of ‘the National Associations, 
are here.” 

- + * 

A. J. Meyer, the Indianapolis agent 
who injected a lot of politics into the 
recent convention of the National Asso- 
ciation of Insurance Agents, was in New 
York this week. He told a representa- 
tive of The HPastern Underwriter that 
while he is continuing in the insurance 
business he is also broadening some of 
his outside activities, and among other 
things has decided to operate eight au- 
tomobile garages in Indianapolis. 

” + oa 


Clarence L. Meacham, who has been 
assistant manager of the Travelers at 
Bridgeport, Connecticut, will hereafter 
be manager (compensation and liability 
department) at Syracuse, IN. Y., suc- 
ceeding Charles E. (Ferree ‘who has been 
made assistant manager at the William 
Street office, New York City. Farring- 
ton ‘Smith, special agent, will take 
charge of the Bridgeport district, with 
the title of acting assistant manager. 


Benjamin Richards, of the Underwrit- 
ers’ Bureau, of Boston, during his recent 
visit to the conference of the Insurance 
Institute of America in Chicago, was in- 
terviewed ‘by a reporter for the United 
Press Association, who quoted him as 
saying that fire insurance rates should 
be advanced 25 per cent. This report 
was sent to 700 newspapers. Mr. 
Richards immediately got in touch with 
the United Press, saying the thad been 
misquoted, that he had never given such 
an interview. A denial of the interview 
was published by the New York “Sun” 
and some other papers. 

* a sa 

E. H. Morrill, Jr., who will after No 
vember 1 be in charge of the brokerage 
business of the Aetna companies in New 
York, entered the casualty business 
about 1906 as an auditor of payrolls, 
and continued that work until 1908, at 
which time he was made a _ special 
agent. His duties in that capacity were 
appointing agents and helping them to 
sell insurance in ‘Northeastern Ohio, 
with headquarters in Cleveland. His 
‘work as special agent was of such high 
character that he was made assistant 
manager at the Cleveland office, and in 
that capacity served so satisfactorily 
that in 1912 he was appointed manager 
of an office at Springfield, Mass. Later 
the company with which he was con- 
nected promoted him to the manager- 
ship of its Chicago offce. Early in 1916 
Mr. Morrill resigned as manager of this 
office and made a contract with the 
Chicago office of the Aetna Life, as su 
perintendent of its brokerage and agen 
cy department and now comes his trans 
fer to the New York office. With these 
several years of experience, the Aetna 
has a man who, on account of his ex- 
perience and his fine personality, his 
honesty and integrity, will certainly give 
a fine account of himself in the handling 
of the company’s brokerage and agency 
business. (He ‘will be assisted by a com- 
petent force of department heads at 
the branch office in New York. 


MIDDLE DEPARTMENT NEXT 

The Underwriters Association of the 
Middle Department has now taken up 
the question of advancing rates, follow 
ing the lead of other associations which 
have recently increased rates. The Sub 
urban Fire Insurance Exchange led the 
procession ‘by increasing unprotected 
rates some time ago. 





GROUP MEETING 
A meeting to discuss group insur 
ance was held at the Astor on Thurs- 
day. Superintendent Phillips was in 
the chair. Many actuaries were pres 
ent, representing the companies writing 
group insurance. 


WITH HBSS AGENCY 
Charles ‘M. Emsheimer, who was for 
merly with Friend & Fleisch and who 
closed the Hotel McAlpin group life in- 
surance, has recently left Friend & 
Fleisch and is now with the Hess 
Agency at 200 Fifth Avenue. 


PLACED BY HOLLISTER 
The line of the Aero Marine Plane & 
Motor Co., Keyport, N. J., making aero- 
planes and ‘thydroplanes, is being placed 
by the Hollister office, New York. 
Eugene C. McColley has resigned as 
special agent of the Home of New York 
for western Pennsylvania, with head- 
quarters at Pittsburgh. [He goes with 
the Law, Union & Rock as Pennsylvania 
special agent, ‘with headquarters in 
Philadelphia. 


James F. Murphy, of Niagara Falls, 
New York, one of the best known agents 
of New York State, died suddenly last 
Friday, 
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Lecture to Women 
Was Great Success 


ASKED THE 
Insurance Society Library Too Small to 
Accommodate Large Number Who 
come Admission 


QUESTIONS SPEAKER 


The lecture for women held in the 
library of the Insurance Society of New 
York Tuesday was an unqualified 
success. There were nearly a hundred 
present though only 71 tickets had been 
issued. A number came over from New- 
ark to attend the lecture not knowing 
that tickets had been issued and it was 
necessary for several of them to stand 
in spite of the fact that extra chairs 
commandeered from offices in the 


on 


were 
building. 
E. ©. 
North 
speaker. 
tals of the 


Barbour, general agent of the 
British & Mercantile, was the 
He dealt with the fundamen 
business and spoke in terms 
the uneducated as well as the expe 
rienced could understand. He frequently 
paused to answer questions. 
Some Questions Asked 

Some of tthe questions were very per- 
tinent and indicated the keen and _ in- 
telligent interest that was being taken. 

“Is it wise to insure your house in 
the company by which you are em- 
ployed,” one girl asked, “and if you 
do so and a fire occurs, are you morally 
obligated to collect the insurance?” 


Another question was: Does the in- 
sured ever receive the full amount for 
which he ‘was insured? For instance, 


if he was insured for $5,000, would he 


get that amount? 


“Are brokers necessary to the busi- 
ness?” was another question that was 
asked. 


Mr. Barbour’s address was in part as 
follows: 

The underlying principle of fire in- 
surance 1s indemnity, or the making 
good to the insured, in kind or in cash, 
of a loss resulting from damage or de- 
struction of property by fire. Thost 
who do not think far enough fail to 
realize that when property burns up the 
world is that much poorer, for fire in- 
surance does not actually replace what 
is ‘burned; it merely in effect transfers 
the resulting losses from the few who 
sustain them to the many who do not 
Fire insurance, therefore, is a system 
of distributing the cost of fires whereby 
the burden of reimbursing those who 
suffer losses is borne by the entire 
body of those who insure. 

The money paid for fire insurance in- 
demnity, namely, the premium, is the 
contribution of the individual to the 
common fund from which losses are in 
turn disbursed. A fire insurance policy 
is a ‘personal contract. It does not in- 
sure property but rather it insures the 
owner thereof against loss because of 
fire damaging or destroying such prop- 
erty, and that danger is termed the fire 
hazard. The fire insurance rate is the 
measure of the fire hazard; it repre- 
sents the judgment of the underwriter 
as to the proportion of the general in- 
surance fund ‘which should be contrib 
uted ‘by a given property. It is a calcu- 
lation of the chances of fire which are 
present in that property because of its 
construction, occupancy and environ- 
ment, having due regard for such pro- 
tection as may be available against fire 


starting or spreading; and such rates 
include the necessary expenses and 


profits to the companies and associa- 
tions that constitute the means through 
which distribution of the fire cost is 
effected. 


BURNED HOUSE WHEN INSANE 





But That Doesn’t Void an Insurance 


Policy, Says Up-State Judge 
in Mutual Case 
Judge Charles C. Van Kirk, of Can- 


ton, N. Y., has handed down an opinion 
in the case of Fred Belding and others 
as heirs-at-law of Frank Belding against 
Mutual Cheese Factory and Creamery 
Insurance Company of Canton. The 
action was brought to recover on a 
policy of insurance issued by the de, 
fendant on the house of the decedent, 
near Morley. The defense was that 
the insured, burned the building. The 
plaintiffs admitted this to be so, but 
contended that he was insane at the 
time and not responsible for his act. 
Judge Van Kirk decided that the com: 
pany must pay the insurance, and that 
the insured acted without a normal 
moral sense of right and wrong, and 
that he committed no fraud on the de; 
fendant company. Under the decision 
the company will be called upon to pay 
about $870. 

Belding had a delusion that his rela; 
tives were trying to get his home and 
left a note pinned up on a tree at a 
safe distance from the house announc- 
ing his intention of burning the house 


and himself therein and then commit- 
ted the act. 
WANTS AUTO POLICY CHANGED 


Underwriter Sees a Chance for Uni- 
formity in Protecting Extra 
Trimmings 
So many evils and so much variety 
of practice have grown out of cover- 
age of extras, not on a car at the time 
the insurance was written that William 
B. Holmes, of the North British and 
Mercantile, makes the following sug- 
gestion regarding change in phrase: 
olgy in Insurance & Commercial Mag- 

azine: 

“IT would therefore suggest that that 
portion of the policy reading ‘The as- 
sured named and described herein upon 
the body, machinery and equipment of 
the automobile described herein, while 
within the limits of the United States.’ 
etc., etc., should be changed to read: 
‘The assured named and _ described 
herein upon the body, machinery and 
equipment of the automobile described 
herein, as furnished by the manufac- 
turer, while within the United States,’ 
ete., ete. I am of the firm conviction 
that this was the original intention of 
the framers of the first automobile 
policies of standard form, as at that 
time extra equipment was an almost 
unheard of thing. It was only when 
the automobile was a reality that inven- 
tors became busy. 

“By the above change you will see 
that it will be necessary for an assured 
to have his policy endorsed to include 
any accessories which he might put 
on his car if he desires to have proper 
protection. The companies will also 
find that they will receive an increased 





income from which to pay these par- 
tial theft losses.” 
PRETTY RAW 


The editor of the Bulletin of the Fire 


Insurance Club of Chicago needs a little 


editing himself. His paragraph in the 
current issue of the Chicago insurance 
man going to West Baden, Ind., and 
coming back “thoroughly clean” is rem- 
iniscent of the old James Gordon Ben- 
nett—Colonel Webb days. 


LAW, UNION & ROCK AGENTS 

A. K. Boughner & Co., of Newark, 
were appointed agents of the Law, 
Union & Rock last week. 


FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° . 
Assets 
Liabilities (Except Capital) 

Surplus to Policyholders ° 


Statement January 1, 1917 


. ° $1,000,000.00 
« 2,748,832.19 
° . 1,039,977.81 
° 1,708,854.38 
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AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. | 
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HOW AUTO CLUB IS WRITTEN 


More Than $1, 500,000 in High Priced 
Automobiles are Stored in 
One Building 


The Automobile Club of America this 
week applied for $225,000 additional in- 
surance on its building at 247 West 54th 
Street, (New York City, and for $60,000 
on its garage at 72nd Street. In this 
garage there are stored an average of 
640 cars totalling about $1,500,000 in 
value. 

All this business is written through 
R. C. Rathbone & ‘Son, Inc., and is 
placed through the Assurance Company 
of America at a reduction in rate of 
about 50 per cent. below tariff. This is 
the sixth year the business has been 
handled in this way. 


THE WILLIAM H. 


RAMSEY WITH MORRIS ROSE 


William W. Ramsey has joined the 
staff of Morris Rose, up-town broker 
Mr. Ramsey for the past nine years has 
been connected with the local office 
of the Royal Insurance Co., for several 
years as inspector Morris Rose spe 
cializes in theatrical business 

OPENS CLEVELAND OFFICE 

Charles E. Curtis has opened an of 
fice jn the Guardian Building, Cleveland, 
for the adjustment of fire and automo 
bile losses Mr. Curtis also maintains 
an office in Toledo where Frank H 
Westmeyer is located as assistant. An 
adjuster wil! also be obtained for the 
Cleveland office, leaving Mr. Curtis fre: 
to divide his time between the two 


places. 





KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 
; Be 


of Pittsburgh, P of 


Providence, 


of New York, N. 


GRANITE STATE FRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. C0. 


of Portsmouth, N. 


Organized 1825 


of Pittsburgh, Pa. 


AACHEN & MUNICH FIRE FRANKLIN FIRE 


of Philadelphia, 


of Albany, 


CALEDONIAN- ‘AMERICAN 


Pa. of New York, N 





REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


of Portsmouth, N. H. 


NORWICH UNION 


of Norwich, England 


COMMERCE INS. £0. 


of Albany, N 


MECHANICS INSURANCE 00. 


of Philadelphia, Pa. 
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Louis Lippman Heads 
Good Practice Club 


NPWARK AGPNTS BLECT OFFICERS 
New President Prominent in Fire and 
Casualty Insurance—Scheme to 
Stop Overhead Writing 

At a meeting of the Good Practice 
Club of Newark a few days ago Louis 
Lippman, of Lippman & Lowy, Newark, 
was elected president. He has been an 
insurance man in Newark for twenty 
years, beginning his career in the casu- 
alty business with the old Frankfort 
Marine. After seven years with that 
Company he represented the Philadel- 
phia Casualty Company which was later 
taken over by the Fidelity & Deposit, 
which Mr. Lippman represented until 
about a year ago when he secured the 
representation of the Zurich for four 
counties, including Eysex and Union: 
and of the New Amsterdam. His agency 
represents eleven fire insurance com- 
panies. Mr. Tippman was one of the 
organizers of the Casualty Underwriters 
of Northern New Jersev: was ifs treas- 
urer for two ears, and also its presi- 
dent. 

Charles M. Henry, manager in New- 
ark of the Hanover, was clected vice- 
president, and W. A. Eichorn, secretary 
and treasurer. 

Trying to Get Overhead Writers 

This club seems to be a solution of 
Newark’s local agency controversies, as 
there is little friction there now. The 
club even pulls off a golf tournament 
now and then. The only two agencies 
of any importance not in the Good Prac- 
tice Club are Guerin & Williams and 
Feist & Feist. 

The Good Practice Club is considering 
a plan to wipe out overhead writing 
through the payment of the fire depart- 
ment and salvage corps tax on those 
premiums now escaping such taxation 
by reason of the fact that the business 
is not written and reported through lo 
cal agents. 

SUBMARINE BOAT CORPORATION 

Builders’ risk insurance on the plant 


of the Submarine Boat Corporation, 
Newark Bay, is being written. This 
plant, which will soon be employing 


thousands of men, is a good answer to 
the criticism that America is lagging 
behind in ship construction. 

The Newark Bay plant is one of the 
new standardized shipping plants, and 
will use assembled standardized parts 
for twenty-eight ships of 5,000 tons each 
to be under construction simultaneous- 
ly, and when in complete operation one 
ship a day will be completed. 

DUSENBERG MOTOR 

The Dusenberg Motor line at Eliza- 
beth, N. J., has recently been inspected 
by a number of specials. Motors for 
aeroplanes and automobiles are being 
made in large quantities. 











PATERSON SITUATION 
Small improvement is noted in the 
Paterson situation where there is a lack 
of harmony in the commission situation. 
PNTERS FOUR SOUTHERN STATES 
The Newark Fire has entered or ap 
plied for admission to Kentucky, Ten- 

nessee, Texas and Mississippi. 








SMALLER NEWARK LOSSES 
Up to October 1 the Newark fire loss 
was about $480,000 for the year as com- 
pared with $700,000 for the same period 
last year. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











FACILITIES 
ALL LINES | 


ADEQUATE | 





PENNSYLVANIA 








rTHi“gawe Lr? wet A my 
S 
CLARENCE A. KROUSE & CO. | SATISFACTION 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET PHILADELPHIA, PA. — } ALL LINES 


NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 





VICE-PRESIDENT OF NEWARK 
C. F. Shallcross Succeeds George F. 
Reeve Who Continues on Board 
of Directors 


C. F. Shalleross has been elected vice- 
president of the Newark Fire. George 
lr’. Reeve has retired as vice-president, 
but will continue as a member of the 
board of directors. 


CONGRATULATE COX 

Ata recent meeting of the Good Prac- 
tice Club of Newark a letter was drafted 
congratulating Frederick J. Cox, of 
Perth Amboy, N. J., for his activities in 
the National Association of Insurance 
Agents, and for his work in “putting 
New Jersey on the map” of that asso- 
ciation. 


Agents’ Conference 
(Continued from page 1.) 
tional Association; E. E. Cole, of At- 
lanta, recently prominent in the confer- 
ences between the companies and the 
agents regarding costs; former Presi- 
dent Roth, a distinguished Buffalo local 
agent, and Frederick J. Cox, Perth 

Amboy. 

The St. Louis resolution was for the 
appointment of a «ommittee of five to 
confer with the companies about mul- 
tiple agencies, but the scope of the com- 
mittee has been ‘broadened to cover all 
controversial subjects. 

The idea of the National Association 
is that the companies will appoint simi- 
lar conference committees and that 
these committees shall stand year in 
and year out ‘with changes, of course, in 
the personnel from time to time, but 
that whatever differences arise will be 
adjusted by the conference. 

Traveling Organizers 

The next most important thing dis- 
cussed at the meeting this week was 
the office of the secretary of the asso- 
ciation. Announcement was made that 
arrangements had been made to reduce 
the overhead expenses, and an organizer 
will be employed to tour the country 
on organization work, to work in con- 
junction ‘with Secretary Putnam’s office. 
This man has not yet been picked out. 
A. J. Meyer, the Indianapolis local agent 
who came to St. Louis to make a fight 
to have officers of the association ap- 
pointed on the floor instead of ‘by slate, 
was on hand and was in good humor at 
the finish, On Wednesday he accom- 
panied the officers of the association to 
Concord to ‘be in attendance at the 
meeting of the New Hampshire asso- 
ciation. 

It was also announced that the mid- 
year meeting will be held either in 
Pittsburgh or in Philadelphia in the 
spring. Officers and committeemen left 
the city in splendid spirits, feeling that 
they had made decided progress towards 
strengthening the relations between 
companies and agents. 





SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS New York, N. Y. 
DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban Business Phone: John 2312 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET SERVICE | 80 MAIDEN LANE 
NEWARK NEW YORK 
Phone Market 6536 FIRST Phone John 4560 











64th Annual Statement 






BRS: dccviccccaninsrceneenin «+++ +$5,036,003.01 

Suymrance © GRE _etBeereneemmnee 

of Widartaen. KY. Sontneration Serpins ccccccveeees sees 

F. F. BUELL, Troy, N. Y., Special Agent......... NEW YORK STATE 


E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 








WILLIAM C. SCHEIDE & CO,., Inc. 
HARTFORD, CONN. 
Re-Insurance in All Branches 

















LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


EK. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N.Y. 
153 Remsen St. 
Tel. 2504 Main 





NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 


JERSEY CITY, N. J. 
1 Montgomery St. 
Tel. 216 Montgomery 





























Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











ARTHUR C. SWINTON 


1 Liberty Street GENERAL AGENT New York City 
FIRST NATIONAL FIRE INSURANCE CO. 
Washington, D. C. 

New York Suburban and New Jersey 


Exceptional Reinsurance Facilities Local Agents’ Interests Protected 
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THROW AWAY THAT CUMBERSOME RATE MANUAL 


Can you find no better use for your time than to spend the best part of 
it turning 362 pages every time you want to quote an automobile rate ? 


Compare the Simplicity of These Rates! 








The “Definite Value” Automobile Policy 


A clearly defined policy protecting an automobile owner—indemnifying for loss by fire, theft, ex- 
plosion and other hazards. 

It is simple in language, and definite in terms—it positively fixes the value of a car, during the life of 
the policy, on a basis determined by the men who made and sold the car. 

In the event of a total loss, it pays the amount of fixed value shown in the policy contract, thereby 
avoiding any controversy in settling and paying the loss. 

In the event of a partial loss, it pays for the repair or replacement of all parts, to the full extent of the 
damage. 

Compare the protection and the cost of this policy with other forms of automobile insurance. 


> N N 
PREMIUM RATES 

All premiums are based on list price of car. Rates quoted are for each one hundred dollars of list price. 
The rate is not increased on renewal. Freight charges and war tax may be added to amount of insurance. 


Pleasure and Commercial Cars 
Full Cover 


Full Cover Excluding Theft 

Models Listing $2,500 or Over................. $1.00 80 cents 

Models Listing $1,000 to $2,500............... $1.50 80 cents 

Models Listing Under $1,000................. $2.00 80 cents 
{xtra Equipment, Including Theft— Extra Equipment Excluding Theft— 

Twice the rate charged for car. Same rate as charged for car. 


Electric Cars—All Models 
.75 cents for fire and theft. 


— 
Collision Insurance Property Damage 
Covers all a or damage above twenty-five dollars in Indemnity to extent of one thousand dollars for damage 
any one accident. 
Yh rl . . e ( »rtyv Ts. 
(For full cover add thirty-five dollars to all premiums.) done to property of others 
Pleasure Cars Pleasure Cars 
ame ryt under one moe population. In Cities under one hundred thousand population. 
1% of list price 5.00 minimum premium 
In Cities under one hundred thousand population. Ten Dollars Premium 
2% of list price $25.00 minimum premium In Cities over one hundred thousand population. 
Commercial Cars 
° ° nH _ ¢ >eams 
Regardless of size of city. Fifteen Dollars Premium 
2%% of list price $30.00 minimum premium Commercial Cars—Decline property damage. 


TERM POLICIES 


Two Years Insurance One and three-quarter times annual rate. 
Three Years Insurance—-Two and one-half times annual rate. 
Pro rata cancellation allowed on old insurance when new car purchased 
and insured. 
Taxi Cabs, “Jitneys,” Rented, Livery, Second-Hand Cars and Dealers’ Cars 
WILL NOT BE INSURED UNDER THIS FORM OF POLICY 




















THIS POLICY IS WRITTEN ONLY BY 


THE NEW BRUNSWICK THE NEW JERSEY 
FIRE INSURANCE CO. INSURANCE COMPANY 


Capital $500,000. Capital $1,000,000 
NEW BRUNSWICK, NEW JERSEY NEWARK, NEW JERSEY 
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BROKERS ACTIVITIES 








Libby, McNeill and 
Libby Salmon Form 


ALASKA WATERS 
Get Lower Than Marine Rate—E. E. 
Potter’s Paper on Salmon 
Interesting 


COVERS BOATS IN 


Eliot G. Potter, of Edward EK. Potter 
& Sons, a well-known Coast General 
Agency, read a paper recently wpon sal 


mon canneries, which is of interest to 
brokers, as he discussed the various 
forms. The world’s supply of salmon 
comes from the Pacific Coast. 

The following classes of insurance 
are sold in connection with the in 
dustry and will be taken up in the or 
der mentioned: (1) Buildings and 
equipment. (2) Stock, (3) Profit 
and/or use and occupancy. (4) La 
bor contracts (5) Commissions. 


Two Classes Will Be Discussed Here 


(1) Insurance on buildings and 
equipment presents no bad problems, 
the usual cannery forms for that pur- 
pose being applicable, the only cover 
age differing in any way being the 
Libby, McNeill & Libby form of this 
season. ‘This rider extends the cover- 
age to boats anywhere in Alaskan 
waters. These are covered at the build- 
ing and equipment rate of 2 per cent., 
whereas the marine fire rate alone is 
3% per cent. It was stated these boats 
were not of much value and the ques 
tion was not a serious one, but it is 
a fact that the larger cannery tenders 
and trawlers run up to $20,000 each 
and more While the marine hazard 
is a very serious one in Alaskan wa 
ters inquiry did not prove that the loss 
from fire alone was serious. It is very 
possible that the 2 per cent. rate is a 
very satisfactory one for fire alone. 
The rate @n canneries and equipment 
in Alaska is 2 per cent., but very much 


on the Sound. 
With the covering of the stock 
supplies comes the first of the in 
problems surrounding this 
survey of any ordinary 
salmon stock form shows three pecu 
liar features. First, the profit on the 
packed stock is also covered, since, in 
the adjustment is to be 
basis of the market price in 
on the day of the fire, less the 
transportation. The reasons 


lower 
(2) 
and 
teresting 
business A 


case of loss, 
cu the 
Seattle 


costs ol 


for this are that salmon is of the same 
character as wheat, in that it has its 
established market and market prices. 
Ic is strictly a seasonable product and 
cennot be replaced at cost during the 
current season, so that, if the goods 
are destroyed, the profit is absolutely 
lost. Second, but no _  co-insurance 
clause is used. The co-insurance clause 
vould be dangerous for the insured if 
applied to his stock and supplies in 
the canneries (they being covered un 
der one item) on account of the rapid 
fluctuations and the lack of adequate 
communications between the canneries 
im Alaska, at least, and the business 
offices in Seattle or elsewhere. But 
when the packer has this valuation 
clause on his stock alone when in 
warehouse, should he not carry a co- 
insurance clause? Third, transporta- 


tion is deducted, but brokerage is not. 


Just why this is not taken off in the 
settlement of the loss has not de- 
veloped. 

The problem in connection with 
stock coverage at the canneries in 
\laska is caused by the absence of 


adequate communication between these 


canneries and the headquarters in 
‘attle or other near points. The 

it majority of these canneries lo- 
cated anywhere from 500 to a couple 
(f thousand miles from headquarters, 
have wireless facilities, but climatic 





conditions often interfere with the serv- 


ice for days at a time so that it is 
impossible for the head offices to ob- 
tain daily advices as to the exact 


amount of stock on hand. 


Insure Up to the Limit 


The packers insure up to the limit of 
value both for their own protection 
and due to the fact that they all op- 
erate more or less heavily on bank 
capital. The ca&insurance clause is 
not used for obvious reasons. So the 
p'oblem is how best to keep fully pro 
tected and yet not carry excess in- 
surance. 

Some attempt to do this by placing 


insurance as the reports are received; 


others by open coverings subject to 
declaration — of binding dates and 
amounts when the reports are re- 
ceived; still others have had an em 
ploye appointed as agent at the can- 
nery. The two usual methods are 

first, ‘by the use of so-called excess 
binders, and—-second, by use of the 
new-provisional forms. 

The first method is by far prefera 
bie, from the standpoint of the com 
panies, and should be fully as_ satis- 
factory to the insured. It consists of 
a number of binders being issued at 


che beginning of the season, which ap 


ply in the order of their issuance, as 
the stock and supplies on hand increase 
in value. Each binder names the 
amount for which it is issued, to be- 
come effective when the stock on hand, 
or any desired percentage of the stock 
on hand, shall reach a certain valua- 
tion. But referring to form “A” at- 
tached to this paper, a copy of one of 


these binders will be found (others may 


differ somewhat, but the essential fea- 
tures are practically the same). It 
will be noted in this binder that the 
insurance does not apply until the 


stock on hand reaches a certain amount 


av has been stated before. It is also 
incumbent upon the insured to notify 
tLe agent of the company within a 
certain specified time after the pack 


statement is received showing that the 
insurance, or a portion thereof, has be 
come effective. If the insured fails to 
report as required, the binder becomes 
rull and void and the insured liable 
to a pro rata earned premium on the 
amount which may be ascertained to 
have been in force. Just why pro rata 
the writer does not know. This is 
nothing more or less than excess in- 
surance without compensation, unless 
the liability actually exists and is de- 
cared, at which time is ceases to be 
excess and becomes full contributory 
siock insurance at the full rate. The 
cnly objectionable feature to this 
method is that these binders may be 
outstanding the entire season and no 
liability thereunder ever accrue or be 
paid for. Where there is no re-in- 
surance under the binder, and this is 
clearly understood by the insuring 
company, there is no trouble or mis- 
understanding, but where treaties have 


heen used as re-insurance, or Outside 
companies, it is sometimes embarrass- 
ing to have to cancel the binders or 


coverings without any earned premium 
thereunder, after they have been in 
apparent force for several months. In 
any event, this method is far prefera- 
ble to the one of provisional insurance 


rew to be discussed. 

The provisional salmon stock form 
first came into active use during the 
season of 1916, being transplanted in 
iis essential features from the east 
and middle west. Unfortunately a 


method found absolutely impossible in 
that territory was thus picked upon to 
solve the problem and obtain the busi- 
ness for the party introducing the 
ferm. 

* a ok 


$43,000,000 Line Increased 


Policies to the extent of $43,000,000 
are being issued by the companies this 
week covering the International & Great 
Northern Railroad, an important cotton 
earrier of the South. These policies in- 
clude an increase of thirty-three and 


one-third per cent. on all fixed property. 





qOUNDED 792 


125th Anniversary 
Insurance Company of 


NORTH AMERICA 


eb lightly PHILADELPHIA 
CAPITAL, $4,000,000 ASSETS OVER $23,000,000 


FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Expiosion, 
Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 





The Oldest American Stock Insurance Company 








Iowa National Fire Insurance Co. 
DES MOINES, IOWA Capital Stock $500,000 


The latest addition to Reliable Fire Insurance organizations began Writing 
Business om January 1, 1917 


JOHN L. BLEAKLY, President 
F. L. MINER FRANK P. FLYNN 
Vice-President Treasurer 
Cc. 8S. VANCE Cc. M. SPENCER 
Underwriting Manager Secretary 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











““STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 


ee Losses Paid - - - $105,000,000 
’ . . 
QS: cccviceccatiabinbnseessmies 329,177.74 Losses Paid in U.S. - $38,000,000 
Surplus in United States...... 1,478,531.90 
Total Losses Paid in United Eastern and Southern Departments 
States From 1874 to 1916, 
Inclusive ......cccccccccsecece 41,657,814.31 55 JOHN STREET 


R. BROCK, President 


Ww. 
W. B. MEIKLE. Vice-Pres. & Gen. NEW YORK CITY 

















'NORD-DEUTSCHE_ 


INSURANCE COMPANY 


UNITED STATES BRANCH 
123 William Street 
New York 


J. H. Lenehan, Manager 


TT 
hs 





WALTER F. ERRICKSON 
38-40 Clinton St., Newark, N. J. 95 William St., New York 
Representing 


THE GERMANIA FIRE INS. CO. 


For Automobiles 








Special facilities for out-of-town business. 
THE YORKSHIRE “Wa Quam ™ 


ESTABLISHED 1824 
the Oldest and Strongest of the English Fire Companies not 
heretofore representes in ie, Vat States 


The “Yorkshire” is 


Frank & Du Bois, United States ee Ernest B. Boyd, Underwriting Manager 
Harry F, Wanvig, Branch yer Frank B. Martin, Supt. of Agencies 
NO. MAIDEN LANE, NEW YORK’ 

New York Life Insurance dna Trust Co., U. s. Trustee, No. 52 Wall St., New York 

DEPARTMENTS—METROPOLITAN, Willard S. Brown & Co., Managers, ap York, 
N. Y.; CAROLINA-VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; 
SOUTHEASTERN, Dargan & ‘Turner, Managers, Atlanta, Ga.; LOUISIANA and 
MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La.; PAOIFIC OOAST, 
jae. Johnston, Manager, y. K. Hamilton and McClure Kelly, Assistant Man- 
agers, San Francisco, Cal. 
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Propose Heavy Cut 
In Automobile Cover 


THEFT INSURANCE MAY BE LIMIT- 
BED TO FIFTY PER CENT. 





Plans to Consolidate Detective Bureaus 
and Regulate Instalment 
Business 
November 23 the annual meeting of 
the Nationa) Automobile Underwriters’ 
Conference will be held in New York 
at the headquarters at 80 Maiden Lane. 
It is likely that new collision rates 
will be adopted and if possible put 
into effect by the close of the year. 
Cther important questions to come be- 
fore the meeting involve rates and 
covers for various special forms, such 
as those for dealers, manufacturers, 
fieets, etc. Some revision in the regu- 

lar schedule is also contemplated. 


Would Cut Theft Cover 


Restriction of automobile theft in- 
surance to approximately fifty per cent. 
of the value of the machine was fa- 
vored by the executive committee of 
the National Automobile Underwriters’ 
Conference, which met last week in 
Chicago with the executive committee 
cf the Western Conference. It is 
hoped that by such a course stronger 
interest may be taken by the assured 
in the prevention of thefts and the re- 
eovery of stolen machines. Within 
the next few weeks this proposal will 
be given careful consideration by the 
executive committee of the national 
body. 

To Consolidate Bureaus 


It is also proposed that the several 
lecal theft and detective bureaus shall 
be consolidated into a national associa- 
tion in order that closer co-Operation 
between them might result to the bene- 
fit of the members of each. It is 
thought best that such national organi- 
zation be maintained entirely separate 


and apart from the National Confer- 
ence. 
No More Special Rates 
Consideration was given the insur- 


arce at special rates of manufacturers 
or dealers who sell cars on the instal- 
ment plan, including the _ so-called 
“wrongful conversion” and “embezzle- 
ment” cover. Until April of the pres- 
ent year numerous contracts of this 
character had ‘been issued. At that 
time the practice was discontinued, al- 
though the continuation on the part 
of companies to issue certificates un- 
der outstanding policies in accordance 
with their provisions, which by their 
terms could not be cancelled, had led 
to general dissatisfaction on the part 
of companies and agents. These meet- 
ings made clear that with the termina- 
tion of the present contracts now out- 
standing this practice, which was op- 
posed both to sound underwriting and 
has a considerable flavor of discrimina- 
tion attached thereto, will be perma- 
nently discontinued and hereafter the 
insurance of cars sold on the part-pay- 
ment plan will take the same rates as 
automobiles which are fully paid for. 





VISIT (WESTERN COMPANIES 

A Western fire compary manager who 
was in New York this week stated to 
The Eastern Underwriter that there 
seemed to be an epidemic of Eastern 
men travelling through the West seek- 
ing to persuade companies to enter this 
territory. He said that about thirty had 
called upon him within the past month. 





LUDWIG RESIGNS 

Charles Ludwig, for several years 
manager of the accident and health de- 
partment of the London & Lancashire 
{indemnity and formerly connected with 
tthe (Brooklyn office of the Aetna, re- 
signed this week. He has announced 
no new connection. 


Queen on Increased 


Cost of Building 


BOOKLET SHOWING 
PERCENTAGES 


ISSUES 


Lays Stress on Importance of Proper 
Amount of Insurance Because 
of Changing Values 


The Queen Insurance Co. this week 
issuel a booklet showing the importance 
of securing the proper amount of in- 


surance because of the constantly 
changing prices of materials. This 
Looklet was compiled by Frederick P. 


Hamilton, general agent of the 
pany for the Eastern department and 
is being sent to agents and brokers. 
The Queen quotes the figures of a 
prominent builder which show the in- 
creases in the various departments of 


com 


building work to be as follows: 

Ce TEROOM WOT ccwsivecsscsses 30% 
a 
PR or adindenicadacue kd 3s ee 
Marble and Tiling .......... 20 
. SRA eer 40 
Carpenter Work «2.06.60 25 
Metal Ceilings ............. 30 
ae ee 40 
DO. Siddescane vind as 30 
Roofing and Metal Work ... 30 
Painting and Decorating .... 30 
Electrical Work ............ 20 
Elevator Work ............. 25 

Commenting on these figures the 


(QJueen says: 

“Enhanced building values due to in- 
creased cost of labor and materials 
merit the attention of agents, brokers 
and property owners in order to com- 
ply with the conditions of the co-in 
surance or average clause commonly 
attached to policies, because the main- 
tenance of a smaller amount of in- 
surance than required would in  par- 
tial losses operate to the disadvantage 
of the assured.” 


ADDED 'TO CO-OPBPRATING LIST 

The Eagle & British Dominions In- 
surance Company of London, under the 
United States management of Fred S. 
James & Co., has accepted the platform 
of the National Association of Ingsur- 
ance Agents and has been listed among 
the Co-operating Companies as of Oc- 
tober 24. 


JOINS U. S. (BROKERS AGENCY 

Percy C. Clark, for the (past seven 
years with William A. Numann, up-town 
agent, will start with the U. S. Brokers 
Agency, Inc., on Monday as a solicitor. 


RESIGNS FROM COMMITTEE 
Alexander M. Silvey, of Coe & Silvey, 
resigned from the ‘publication commit- 
tee of ithe Fire Brokers Association this 
week because of the pressure of other 
duties. 


F. S. Danforth, secretary of the Mill- 
ers National Fire, of Chicago, was in 
New York this week. 








. 
. 


WM. B. CLARK, President 


**The Leading Fire Insurance Company in America’ * 





ARTNA INSURANCE COMPANY 


- Aetna Fire Underwriters Agency 
of Aetna Insurance Co. 
Application For 


Agencies Invited 














Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 








Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BR EVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 











THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R,. EMORY WARFIELD, 


President 
FRED. A. HUBBARD, — 


Vice- President 
S. JA RVIS, "Secretary 
WILLIAM MORRISON, Asst. 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 


Sec'y 











FIRE ASSOCIATION 


401-405 WALNUT ST. 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 

E. C. IRVIN, President T. H 

J. B. MORTON, 2nd Vice-Pres. M. 


R. N. KELLY, Asst. Sec. 


Assets $10,046,848.04 
- CONDERMAN, 
G. GARRIGUES, "Sec. 
and Treas. 


Of Philadelphia 
Charter Perpetual 


Vice-President 
and Treas. 








Cash Capital 
Net Surplus ... 


JOHN KAY, Vice-President and Treasurer 
| NEAL BASSETT, Vice-President 


January 1, 


eve aneces 


Firemen’s Insurance Co., Newark, N. J. 


1917 


rere $1,250,000.00 
seceeaneaws $2,449,322.25 
SURPLUS TO POLICYHOLDERS. . 


. $3,699,322.25 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 











National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
Capital Stock, All Cash........... 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 


ow | ree Serres 9,912,715.84 
Unsettled Losses and Other Claims.............ccscovccsseves 1,878,398.32 
Net Surplus over Capital and Liabilities...................00. 3,743, 147.0 
Total assets January 1, 1917............ $17, 534, 861. 76 
H. A. Smith, President F, D Layton, Ass’t Sec’y F, B. Seymour, Treas 
G. H, Tryon, Secretary S. 1. Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt 
SURPLUS TO POLICY HOLDERS, - +=  $5,743,747.60 
















F. H. HAWLEY, Pres. 


ORGANIZED 1848 


W. E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,7 
AN AGENTS COMPANY 


41.00 





E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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New York State Federation | 
Elects E. M. Griffiths President 


New Head is Well-Known Albany Insurance Man—Important il 


Work Mapped Out—Walter G. Cowles 
Principal Speaker 


i 
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The Insurance Federation in New ommendations for changes in constitu- 
York State received a decided boost tion. These were framed with the as- 
at the annual meeting held in Albany. sistance of such eminent insurance mei 
October 26. The constitution was as Louis F. Butler of the Travelers, 


amended in several particulars, to con- 
form to that of the National Council. 
The board of directors and the execu 
tive committee was enlarged. 

E. M. Griffiths New President 

Edgar M. Griffiths, of Albany, is the 
new president. He is one of the ablest 
insurance men in Albany, president of 
the Rotary Club there and former presi 
dent of the local board. 

Walter G. Cowles, vice-president of 
the Travelers, delivered an address on 
State funds which made a deep impres 
sion, while Mark T. McKee and George 
A. Scott presented the true situation 
that confronts corporate insurance. It 
was decided to appoint a ways and 
means committee as part of the organ 
ization machinery. 

Publicity Crying Need 

Perfection in Federation work in New 
York State lies with the county chair 
man, declared President G. T. Amsden 
addressing the meeting. Between 45 
and 50 members were present, a rather 
disappointing attendance’ considering 
the important work to be done in New 
York State. President Amsden went 
on to explain that, as at the last meet 
ing, the big question for solution is the 
future of the organization. There is, 
however, ‘much encouragement in the 
amount of money raised and the work 
accomplished. The membership is now 
2.500 while there are about 30,000 in 
surance agents and brokers in the State. 
There is much need for intelligent pub- 
licity but so far sufficient time and 
thought has not been given this import- 
ant phase of Federation work. 

St. Louis Meeting Results 

Educational work will be very import 
ant during the coming year. The county 
chairmen are responsible for finances, 
membership and legislative work also. 
The agents’ meeting at St. Louis early 
in October was a very important one 
for the Federation. It brought agents 
and companies closer together in a real- 
ization of what Federation means to 
them. 

Secretary Buell P. Mills of Rochester 
reported that now, after three years of 
work, it is evident that large member- 
ship cannot be obtained without much 
hard ‘work. Workmen's compensation 
has brought insurance men into closer 
touch with State insurance and there 
is a stronger sentiment in favor of Fed- 
eration. The report was approved and 
Executive Secretary Stanley L. Otis 
read his report reviewing the activities 
of the year, which was adopted as read 

Business Being Taken Away 

Treasurer Newton E. Turgeon of Bui- 
falo reported a balance last November 
of $167, total receipts of year $8,655, 
balance on hand $357, of which $175 
ie owing. 

John A. Beckert, chairman of the ex- 
ecutive committee, declared that the 
Federation has now outgrown its swad- 
dling clothes and is in position to do 
some effective work, adding: “If we do 
not prepare to meet the situation that 
confronts us and we allow ourselves to 
be taken unawares, we will be defeated. 
We do not realize the necessity of get- 
ting ‘busy now. It is so much easier to 
get ready now than later when our busi- 
ness may be taken from us.” 

The executive committee offered rec- 


Charles H. 
William 


Holland, Royal Indemnity, 
BroSmith, Travelers; Fred. L. 
Grey, Minneapolis; William G. Wilson, 
Cleveland; J. W. Henry, Pittsburgh; 
George D. Webb, Chicago. All the ree 
ommendations were adopted. 


Red Letter Day at St. Louis 
Major Turgeon read his report as 
delegate to the St. Louis meeting, ex- 
plaining that the National Council is 
the chain which holds the organization 
together and that it is not the intention 
of the national body to dictate to the 
State organization what it shall do. 
rhe national body is gaining a valuable 
experience which it is distributing 
among State bodies. It is composed of 
delegates from each State and includes 
some of the brainiest insurance men in 
the country. 


Ccmpanies Now Members 


Through th> work of the St. Louis 
convention @ anios may now be mem- 
bers of the National Council, giving 
their aid and furnishing money. The 
companies are going to undertake to ed 


ucate the public in what Federation 
means to the laywan and it is proper 
that they should have a vcie> in how 
money is to be spent. 

Life and Fire Men Dilatory 

Until now the life and fire men have 
been sitting ‘back, continued Mr. Tur- 
geon, and the fire mon have held back 
and sometimes hay obstructed the 
work, 

Kdward Griffith of Now York rose to 
exiplain that the corrmanies are not 
going to finance the State hody but the 
State organization will be bonefited to 
the extent that it will not have to con- 
tribute to the National Council. 


The recommendations of the execu- 
tive committee for the appointment of 
a ways and means committee were 
adonted., 

._New Officers Chosen 

Officers were elected as follows: Pres 
ident, Edgar M. Griffiths, Albany. 

First vice-president, George A. Scott, 
Waverly, re-elected. 

Second vice-president, W. C. Potter. 


New York. 

Third vice-president, G. T. 
Rochester. 

Secretary, B. P. Mills: treasurer, New- 
ton KE. Turgeon, and executive secre- 
tary Stanley L. Otis were re-elected. 

Executive committee: A. C. Hegeman, 
New York, chairman; J. A. Eckert, New 
York; Edward Griffith, New York; Rich 
ard L. ‘Wood, Buffalo; William H. He- 
cox, Binghamton; Charles A. Porth, Al- 
bany; Frank P. Tucker, Albany. 

Twelve New Directors 

The following new directors were 
elected: Richard L. Wood, Buffalo; Er- 
nest G. Townsend, LeRoy; Charles W. 
Cool, Glens Falls; Frank P. Tucker, Al- 
bany; W. 'B. Blackman, New Rochelle; 
L. A. Cerf, New York; C. Steward Cav- 
anagh, Brooklyn; Julian Lucas, Jr., 
New York; A. J. Bromley, Utica: 
Charles A. Porth, Albany; J. R. Gar- 
rett, New York; Edward Griffith, New 
York. 

Delegate to the National Council, A. 
C. Hegeman, New York. 

Only Ten Per Cent. Members 


President Griffiths, taking the chair, 
said that the Federation has money 
but not the men. “The friends of Fed- 


Amsden, 


limited only by its mem- 
than ten per cent. of 
brokers in New York 
State are members. We cannot accom- 
plish anything with such a member- 
ship. We must have the counties in 
such shape that with the co-operation 
of New York City ‘we can accomplish 
the desired results.” 


Fine Talk By Cowles 

Walter G. Cowles, vice-president of 
the Travelers, Hartford, was the prin- 
cipal speaker. He referred feelingly 
and convincingly to the dangers facing 
the insurance ‘business, saying in the 
course of an extemporaneous talk: 

“Most of us fail to realize the import- 
ance of this gathering. ‘This is a time 
for real organization against an open 
enemy. Today ‘we have enemies with- 
out and within but we do not realize 
our dangers, the dangers of war and 
the dangers to insurance. Government 
is bent upon the encroachment of per- 
sonal rights. 


eration are 
bership. Less 
the agents and 


Protection Versus Destruction 
“It is conceded that it is ‘well within 
the right of Federal and State govern- 
ment to regulate insurance. ‘The peo- 
ple are being asked to accept on faith 


protection to cover unknown hazards 
and it is well that the government 


should see that it is being done in good 
faith. But there is a difference between 
regulation and control, between protec 
tion and destruction. ‘Supervision has 
approached management. There are all 
sorts of arguments advanced why in: 
surance companies should not exist. We 
are about to ‘be literally robbed of our 
business. But we cannot meet our 
enemy because we cannot see him; be- 
cause he deals with things he cannot 
himself explain, It seems strange that 
at this very time when we are attacked 
from without, one of the great princi- 
ples our free government stands for is 
attacked bitterly from within. 

State Fund Scored 

“T wish to say a word about State 
funds, particularly the New York State 
“und. That is a veny sensitive organ- 
ization. It has recently made certain an- 
nouncements of its financial condition 
ay of a year ago. Its statements are 
well cured, its claims are insidious and 
unfair. It calls its catastrophe hazard 
fund surplus—not reserve, for purposes 
of misleading the people of this en- 
lightened State of New York in face 
of the laiw, which requires a catastrophe 
hazard reserve. Its statement shows 
that after hamdling a very large sum 
of money it has a surplus of $182,000, 
but what is that? The companies have 
a right to complain that the Fund is not 
secure. It is not now insolvent pro- 
vided it can collect a large sum- now 
due iit from \polieyholders. It does not 
write over eight per cent. of the com- 
pensation ‘business in New York, and 
yet it claims the advantage of the law 
of average. It is not an insurance com- 
pany, it is only a name. It has no as- 
sets—only in name. Tt is un-American 
and undemocratic. 

“It is now time to stop talking gen- 
eralities and get down to brass tacks. 
Before long it will be impossible to 
misrepresent the State Fund, its posi- 
tion will ‘be obvious to the merest tyro. 

Tax Excuse Given 

“They say insurance is a tax and no 
insurance company should collect a tax. 
I say corporate insurance is a necessity. 
If the State Fund is the immense suc- 
cess it claims, there is nothing to pre- 
vent it from becoming a monopoly. The 
State Fund must seek by law what it 
has not been able ‘to get on its merits. 
Mark you, monopoly needs no account- 
ing to protect its existence. Again, I 
say, how unjust it is that the young men 
of our offices who are going to the 
front to fight the country’s battles 


should be deprived of their life work 
when they return, as \we all hope they 
may. 

“Our flag means protection, right, 
equality. I have nothing but contempt 


for interests engrossed in trying to 
sweep away an honorable business con- 
ducted by honorable men. Such people 
are false to their country and insolent 
to their God.” 


Fraternal Support Pledged 

Chairman Eckert offered a vote of 
thanks to Mr. Cowles, who received 
hearty applause. J. H. Carney of Bos- 
ton, was not present to deliver his ad- 
dress, and George A. Scott, president 
of the New York State Fraternal Con- 
gress, addressed the meeting, saying 
that insurence men are engaged in a 
mighty struggle in defense of their 
rights. He suggested that the chairmen 
of county committees should meet often 
so as to be right on the firing line. 
He pledged the hearty support of the 
750,000 fraternal members in New York 
State. 

Bring in Business Men 

Mark T. McKee, secretary of the Na 
tional Council, reminded the members 
that heretofore the Federation has been 
an agents’ affair but by making a place 
in the organization for the companies 
two-thirds of the difficulties had ‘been 
overcome. “Companies and agents are 
now ‘working together. The real pur- 
pose of Federation is education of the 
general public—the policyholders. Bring 
in the business men. There are three 
black clouds ‘before us. 

lL. Federal government insurance. 
The life men are the very ones who 
thought their business could not be 
attacked. They thought it was on a too 
scientific basis. Now it is doubtful if 
the government ever goes out of the 
life insurance business. I ask you, how 
long ‘will it be before pressure will be 
brought upon Congress to extend life 
insurance features to those outside the 
army and navy? 

2. Social State health insurance. The 
idea is extending the country over. We 
cannot afford to lose on any front. 

3. The Farmers’ Non-Partisan Polit- 
ical League. It has 350 organizations in 
16 States. It has 30,000 members pay- 
ing $16 each for two years’ dues. Their 
idea is that the State should take over 
every form of insurance. We must 
build up a strong army of policyholders 
who can be educated to see that their 
business may be taken over next. 

“The county unit is the solution of 
the ‘whole problem. Education must be 
our program. The socialistic and com 
munistic forces are educating the peo 
ple to their way of thinking. There 
fore work to bring into the Federation 
bankers, manufacturers, merchants, la 
bor and the State Grange.” 

The directors met following adjourn- 
ment. 


STAR THE LATEST 
Eagle & British Dominions Growing 
Rapidly—Agencies in Demand in 
This Country 

Advices from London are to the ef- 
fect that the Nagle & British Dominions 
directors have unanimously passed reso- 
lutions sanctioning the taking over 
(amalgamation) of the Star Assurance 
Society. The manner in which the 
Eagle & British Dominions is growing 
furnishes one of the most interesting 
subjects for discussion in British under- 
writing circles. The outfit now has as- 
sets of more than $61,000,000, with an 
income of more than $14,000,000—so it 
is now a member of the British upper 
ten. 

In this country the Eagle & British 
Dominions (managed by Fred S. James 
& Co.), is showing a growth gratifying 
to the management. Agencies are in 
demand. ‘The character of these agen- 
cies is illustrated by the appointments 
in half a dozen of the leading cities: 


Boston: O’Brion, Russell & Co.; Phila- 
delphia: A. M. Waldron, Curtin & 


Brockie; Pittsburgh: Hurst, Anthony & 
Watkins; Baltimore: H. L. Spear & Co.; 
Chicago: Rollins, Burdick & Hunter; 
St. Louis: Charles L. Crane. 
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CASUALTY AND SURETY NEWS 








Actuaries Re-Elect 
All Old Officers 


SIX ASSOCIATES; TWO FELLOWS 
PASS 


Wide Range of Subjects Treated in 
Imposing List of Papers Read 
This Week 


All officers were by the 
Casualty, Actuarial and Statistical So- 
ciety at its annual Wednes- 


re-elected 


meeting, 


day, in New York. Two members of 
council whose terms expire, John M. 
Laird and S. Herbert Wolfe, were re- 


placed by V. M. Kime, of the Travel 
ers, and W. I. King, of the Columbian 
National Life. 

The treasurer reported that $1,000 in 
funds of the society has been invested 
in the two Liberty Loans. A resolution 
was adopted authorizing the council to 
invest further surplus funds in Govern- 
ment bonds. 

The committee on 
ported the following 
candidates for associate 
B. N. Coates, assistant actuary Cali- 
fornia State Insurance Fund; L. H. 
Mueller, California State Industrial 
Board; E. T. Jackson, statistician 
Maryland Casualty; J. M. Bessey, ac- 
tuary Millers Mutual Casualty, Chicago; 
V. Montgomery, actuary California 
State Insurance Fund; T. P. Kearny, 
accountant Colorado State Insurance 
Fund. 

U. Hayden Brockway and R. J. Me 
Manus, of the Travelers, are the first 
to become Fellows through examina- 
tion. 


Public Liability Hazards Not Classified 


G. F. Michelbacher, of the ‘National 
Workmen’s Compensation Service Bu- 
reau, read a paper on “Manufacturers’ 
and Contractors’ Public Liability Insur- 
ance.” After describing the cover and 
group classification and premium bases 
the speaker said of public liability haz- 
ards that they are not similar to those 
of employers’ liability and workmen’s 
compensation, adding: “So far as |] 
know, no one has ever attempted to set 
down and classify public liability haz- 
ards. ‘This would, indeed, be a task and, 
moreover, it seems certain that no com- 
prehensive classification could be de 
vised which would stand the test of pro- 
viding a place for the numerous hazards 
which present themselves for consider- 
ation. As in compensation and liability 
insurance in general, the hazards of in- 
dividual classifications must often be 
considered by themselves. A knowledge» 
of the hazards to be insured is of 
course absolutely indispensable.” 

Considerable space was devoted to 
discussion of the general trend of cost 
of public liability cover. Figures were 
given to show that the cost factor de 
creased from 100 in 1908 to 95.5 in 
1912, drawing the deduction that there 
is no sympathetic relationship between 
the cost of public liability and that of 
employers’ liability. The effect of 
workmen’s compensation wpon certain 
members of the legal profession indi- 
rectly has a bearing on this question 
as has ‘also the safety first movement. 

‘Rubinow’s Diagnosis 

In a lengthy paper by I. M. Rubinow, 
consulting actuary, New York, on “The 
Theory and Practice of Law Differen- 
tials,” he summed his views briefly as 
follows: 

1. The basis of compensation rates 
must be found in actual experience 
the purpose is to determine what com- 
pensation actually dees cost, not what 
it should cost in accordance with any 
theoretical formula. 

2. The best basis of determining what 


examinations re- 
six successful 
membership: 


compensation will cost in the future is 
found in past experience. 

3. 'For certain important classifica- 
tions, the experience within one State 
is so wide that a fairly accurate average 
cost may {be ascertained for that State 
and classification alone, and as far as 
such classification is concerned, the dif- 
ferential method is unnecessary and 
should not be introduced for mere jpur- 
poses of uniformity. 

4. For most classifications, however, 
the combination of experience for the 
entire country is absolutely imperative, 
and in such cases a system of differen- 
tials is indispensable, both for the pur 
pose of reducing tthe experience to a 
common basis and to derive rates for 
each State from the common basis. 

5. A State law differential is abso- 
luiely necessary in order to construct 
at least approximately accurate rates 
when a compensation law is introduced 
in a new: State. 


6. ‘The underlying principle of law 
differentials must be applied to in order 
to adjust rates to any modification of 
the benefit schedule. 

7. Between the two methods sug 
gested for computation of State law 


differentials, the experience method and 
the valuation of a Standard Accident 
Table method, the latter method should 
be preferred, because it is applicable to 


new acts and amendments, and because 
it has the advantage of comparative 
simplicity. * * * 


Favors New York or Pennsylvania Acts 
As a Basic Law 


10. The time is ripe for substituting 


group differentials for one level differ 
ential. This group differential should 
be based wpon a classification of in 


dustries according to frequency of fatal 
accidents and permanent disalbibities, 
thus requiring the construction of a se 
ries of accident distribution tables. 

11. As a basic law, a more typical act 
than the obsolete Massachusetts should 
be selected—either New York or Penn 
sylvania. 

12. All the results cannot be accom 
plished unless the whole subject of dif 
ferentials is made a subject of contin 
uous careful study. Such study, and 
the cost of it, are amply justified since 
law differentials are the most important 
factor in determining final rates, which 
must be made by actuaries instead of 
underwriters. 

Compares Swiss and American Rates 


Joseph H. Woodward, actuary of the 
State Industrial Commission, New York, 


spoke on “Premiums and Reserves of 
the Swiss Accident Insurance Institu 
tion.” Mr. Woodward showed in tabu- 


lar form comparisons for the more im- 


portant classifications between Swiss 
tariff and the present pure premium 
rates in force in New York State. A 


few examples are given below: 


New York Swiss 
Cement manufacturing, 
no quarrying ........ 3.36 4.15 
Machine shops, with 
aera 1.48 3.58 
(Continued on page 19) 
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Small Interest in 
Automobile Lock 


OWNDR’S INDIFEFHRENCE INCEIN 


TIVE TO THEFT 


Underwriters Suggest Raising Rates, 
Reducing Insurance and Segregat- 
ing Policies 


Whether to advance automobile theft 
reduce the amount of in 
the theft the 
fire portions of the contract or just wait 


premiums, or 


surance, segregate and 
for an enlightened public sentiment to 
correct theft evils, are questions before 
automobile underwriters 

That every little bit helps is about the 
way the insurance men look upon the 
suggestion of Police Commissioner 
Woods of (New York, that legislation be 


obtained compelling Owners to keep 
their machines locked while on the 
street unattended. 


Those who have had experience with 
the theft situation in cities which here 
tofore have not been so fortunate as 
New York in point of losses, place only 
s6mall importance on automobile locks. 
The many excellent locks now on the 
market are as a rule only deterrents to 
theft, in that they constitute an obstacle 
to the inexpert thief and cause him de 


lay in getting off with the machine. 
Given time, it is everywhere ‘believed 
that, as with the expert safe ‘blower, 


anybody making a \business of stealing 
cars can accomplish his purpose, 
Effect of Raising Rates 

One great difficulty with automobile 
insurance is that the companies are the 
only parties to the transaction who are 
concerned about the losses. The 
agents and brokers don’t have to worry, 
as theft of machines are now looked 
upon as a matter of course. Worst of 
all, the owners don’t ‘worry, neither do 
the courts, and the police are indifferent 
because they feel that after making an 
arrest they are made fools of through 
the unpardonable leniency accorded of 
fenders by the judges. Besides, there is 
downright corruption in many police 
departments, detective ‘bureaus and mu 
nicipal courts. 

One not conversant ‘with conditions 
might ‘well believe that a substantial 
advance in rates would immediately cre- 
ate a public demand for improved po- 
lice and court methods, but this is not 
the case. In the West, where theft 
rates are much higher than in New 
York the advances have not been at- 
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tended with any appreciable public 
awakening. High rates tend to encour- 
age owners who do not know the value 
of reliable insurance, to listen to the 
arguments of irresponsible carriers who 
offer their (brand of protection for much 
less money. 
Indifference of Owners 

The offer of fifteen per cent. reduc- 
tion in the theft rate for efficient lock 
equipment has also failed to produce 
the desired effect. This is true even in 
those localities, like Chicago, where the 
theft premium is the highest in the 
country and the reduction amounts to 
considerable. Wihere the theft rate is 
low the offered reduction does not 
amount to enough to pay for a good lock 
and the insured is not interested. The 
owners are reluctant to contribute any 
part of their time or money to lessen a 
hazard ‘which they believe should be en 
tirely taken care of by the insurance 
carrier and for which the owner some 
how feels that he has to pay anyhow. 
In justice to the New York Police De 
partment it should be said that insur 
ance men generally feel that they have 
received more co-operation there than 
in most other parts of the country. 

Segregating Fire and Theft 

By his shortsighted disinterestedness 
the owner, besides paying higher rates, 
also receives less insurance than he 
otherwise would, as each year he has 
his car, the less he can recover on it. 
This reduction in cover is more than 
most owners realize unless it has been 
carefully explained to them, as is not 
always the case. Each year added to 
the age of a car brings a higher pre 
mium and less insurance. 

Segregation of the theft and the fire 
portions of the contract has been ad 
vocated from time to time on the theory 
that it would acquaint the insured with 
the cost of each item and awaken him 
to a sense of his duty and self-interest 
in demanding the necessary reforms. 
This might be done by means of a rider 
such as is used for the collision feature. 
It is not likely that agente and brokers 
would be enthusiastic over this plan 
as it would make more work for them 
and might result in many persons re- 
fusing to carry the theft contract at the 
higher rates which it is believed must 
be charged to offset the increasing 
Another objection to segrega 
tion is the attitude of state departments, 
which have quite generally adhered to 
the opinion that the automobile policy 
must be treated as a marine contract 
This attitude is not so general now as 
it was, however. 

Corrupt Politics Large Factor 

Police departments are as a rule no 
better than the demand placed upon 
them by the public they are supposed 
to serve. Therefore, unless owners can 
be vitally interested in this theft sub 
ject the road to solution is bound to be 
a long and tedious one Automobile 
clubs, both local and national, have and 
can do much to educate their members 
along right lines. Unfortunately the 
clubs have been prone to devote more 
attention to co-operative and inter-in- 
surance devices than to actual efforts 
to reduce hazards. Some clubs are an 
exception to this, however, and have 
done valuable work in stimulating local 


(Continued on page 19) 
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A Jack-Pot That Helps an Agency 

Richard H. Thompson, of the Mary 
land Casualty, tells of a system worked 
in a local agency that brings results. 
Here it is: 

“The two partners and three solici- 
tors start the day at quarter past eight 
each morning with a_ brief council 
meeting Anyone late in reaching this 
ession, or absent from it, unless he 
is out of town or ill, is fined twenty- 
five cents; this applies to members of 
the firm as well as to employes. This 
money is put aside and the contents 
of the week's ‘pot’ goes to the man 
who secures the first accident and 
health application for insurance’ on 
Monday. If no applications are taken 
on Monday, the man first successful 
on Tuesday gets it 

“Generally the pot does not amount 
to much; sometimes it is only twenty 
five or fifty cents. But again it may 
run up to two or three dollars. This 
is both an incentive to promptness in 
the morning, and a flying start on ‘Blue 
Monday.’ In fact, it has made it one 
of the best business days in the week, 
for the men strive for success on Mon- 
day, as much for the honor as for the 
small prize involved.” 

+” + + 
Unsatisfactory Bond Business 

This is the season for license bonds 
in New York. Thousands of bonds will 
be required upon which the premium is 
only $2, running from that up to five 
dollars. One William Street office has 
instructed its counter men not to e6ell 
any of these bonds unless the premium 
is paid at time of delivery. Last year 
the company issued over a thousand of 
these small iicense bonds and over five 
hundred of them came back in course 
of six months, not taken. Every year 
the army of tradesmen and mechanics 
who must furnish bonds receive from 
each of a number of companies a bond, 
which has been issued solely on the 
chance that it may be filed and “stick.” 
It is difficult ‘to collect the premium on 
these bonds and it takes a long timé 
and much correspondence to finally dis- 
cover that the bond has or has not been 
accepted. Meanwhile the company must 
put wp the required reserve, charge the 
agent with the premium, which swells 
the already too large amount of agents’ 
balances. There is much regret that 
the surety business is not done as are 
other lines of insurance by placing some 
limit on the time within which the pre- 
mium must be paid. Also the method 
of issuing many ‘bonds to the same per- 
son, purely on chance is, to say the 
least, cumbersome and wasteful. 

* a * 
Many Bonds in Northwest 

British Columbia is a paradise for 
surety agents. In towns like Vancouver 






| 





and Prince Rupert the banks occupy the 
four corners of street intersections very 
much as saloons do here in Manhattan. 
The enormous agricultural country back 
of these and other towns in that region 
require what appears to the outsider an 
unusual number of banks and branches 
of banks to care for business that is not 
apparent itto those who do not know 
the country. The depository bond busi- 
ness is good in the Northwest. 
a * +” 
Decisions Affecting Compensation 
In the New York Supreme Court, Ap- 
pellate Division, Third Department, de- 
cisions have been rendered holding that 
a ‘boy employed in violation of the labor 
law is entitled to compensation although 
the insurance contract limited its lia- 
bility to cases arising where employes 
were legally employed. Another deci- 
sion is that a claimant who was injured 
while repairing a touring car ‘was not 
hurt while engaged in a hazardous em- 
ployment. The car was generally used 
for recreation although sometimes en- 
gaged in connection with the owner’s 
business. 
oe * * 
Examining American Surety 
The New York department has begun 
an examination of the American Surety 
which will require six months to com- 
plete. 
4 * + 


Surety Lines Holding Up 


Government contract business holds © 


up well in the surety offices, offsetting 
in large degree the absence of activity 
in private construction lines. The de 
mand for other bonds remains very 
much as usual. 
+ a * 
Fire Department Objects 

An objection to automobile locks 
which prevent the car being moved is 
found in an ordinance operative in New 
York which prohibits this because of 
the trouble it might cause in case of 
fire. A heavy machine thus anchored 
beside a fire hydrant would ‘be a seri- 
ous obstacle to effective fire fighting. 
The same is true in garages. In case of 
fire it would be difficult to get the ma- 
chines out if any number of them had 
their gears locked. 

a + of 

Harold L. Peck, of the George W. 
Peck Company, Salt Lake City, is in 
New York this week on a visit to the 
home office of the Fidelity & Casualty, 
for which his firm is general agent in 
Utah. 

* * * 

S. H. Pool, resident manager in Phila- 
delphia for the Fidelity & Casualty, 
and Vice-President A. J. Ferres, of that 
ccempany, have returned from a suc- 
cessful hunting trip in Northern 
Canada. 


TRAVELERS’ SERVICE FLAG 


Contains More Than 376 Stars—Now 
Flying in Front of 
siti 


The new service flag of the Travelers, 
showing 376 stars, is now flying from 
the home office building. It is 32 by 20 
feet. 

One star stands for Major James L. 


& 
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Howard, secretary of tthe ‘Travelers. 
Major ‘Howard commands the first ma 
chine-gun battalion that was formed in 
this country. Vice-President John I:. 
Wiay has a son in the service, and Vice- 
President Walter G. Cowles two sons. 


QUACKENBUSH AGENCY EXPANDS 


Chester M. Cloud Becomes Manager 
—Office to Write Full Auto- 
mobile Cover 


Chester M. Cloud, who has been in 
vharge of the New York branch of the 
lidelity & Deposit, today becomes 
tvanager of the agency of E. B. Quack- 
enbush, general agent of the Commer- 
«al Union Assurance and the Ocean 
Accident & Guarantee at 92 William 
Street, New York. This agency will 
Low write all casualty lines and auto- 
mobile fire insurance. It has for years 
been doing a large accident, health 
and burglary business. Mr. Cloud will 
supervise the casualty lines. He has 
built up a large business for the Fi- 
delity & Deposit and has a large fol- 
lowing among brokers. 


PENNSYLVANIA FUND REPORTS 

Rather ‘belated but still of interest is 
the annual report of the Pennsylvania 
State Workmen’s Compensation Fund 
for the year ended December $81, 1916. 
This, the first year of operation, shows 
$785,006 premiums, medical expense 
$51,447, temporary total disability $66,- 
315, reserves $475,253, surplus to policy- 
holders $75,004. Expenses amounted to 
17.6 per cent. of premiums, which if 
computed on the 100 per cent. basis 
would (be 15.8 per cent. At the present 
time the Fund has 17,000 members and 
a premium income of $1,200,000. Last 


REINSURANCE COMPANIES JOIN 


New York Surety Men Meet and An- 
nounce Nominations for Annual 
Election 
For the first time in the history of the 
Surety Underwriters Association of New 
York, all companies which are also 
members of the National Association 
are also members of the local body. 
This developed at a meeting of the New 
York association last Tuesday. The 
following re-insurance companies also 
became members: ‘(Norwegian Globe, 
Nuropean Accident and Preferred Acci- 

dent. 

The nominating committee presented 
the following official slate to be voted 
on at the annual election to be held 
several weeks hence. 

President—4William M. Tomlins, Jr., 
American Surety, and Wilmont M. 
Smith, Aetna Casualty & Surety. 

Secretary and Treasurer—M. A. Craig, 
of London & Lancashire Indemnity, 
and William H. Conky, Massachusetts 
Bonding & Insurance. 

Executive Committee—Joseph A. 
Flinn, Fidelity & Deposit; Edmund A 
Tallmann, ‘Royal Indemnity; Paul Ruth- 
erford, Hartford Accident & Indemnity, 
and Alonzo Gore Oakley, United States 
Fidelity & Guaranty. 

A committee was appointed to draft 
resolutions on the death of Joseph A. 
Sinn, formerly of the National Surety. 
The meeting was largely attended and 
Henry C. ‘Wilcox, vice-president of the 
American Surety, R. R. Gilkey, secre- 
tary of the Surety Association of Amer- 
ica, and A. G. Oakley, of the United 
States Fidelity & Guaranty, made ad- 
dresses. 


STATE HEALTH INSURANCE 

State health insurance as a war meas- 
ure was considered at a public hearing 
at the State House on Wednesday even- 
ing under the direction of the special 
commission on social insurance appoint- 
ed by the last Legislature. The prac- 
tical ‘working of the British Health In- 
surance act during the war was dis- 
cussed, as well as the question as to 
whether this State should enact legisla- 
tion to insure wage earners against ill- 
ness due to excessive pressure of work 
occasioned wid war orders. 

All Space Rented 

Space in the new building at the cor- 
ner of Maiden Lane and William street 
has all been rented. The building is 
an extension of number 91 William 
street and the combined structures will 
be known as the City of New York and 
New York Plate Glass Building. The 
third and fourth floors will be occupied 
by Huff, Dreyer & Co. The following 
firms now in the older structure will 
extend their offices to the new portion: 
C. T. Burkett; Peabody, Slosson & 
Smyth; Charles R. Neidlinger; E. K. 
Beddall & Co.; A. B. Treat & Co. Each 
floor of the new building contains 2,250 
square feet. 

R. H. Folsom, of Fester & Folsom, 
New York, started on the second Lib- 
erty Loan campaign to place $800,000 
worth. He finished with $1,040,000. 


year the Fund paid 10 per cent. dividend 
on coal mine risks and 15 per cent. on 
other risks. 








I irance, Liability 


erty Damage). 


Boiler Insurance; Fly-Wheel Insurance. 





The Fidelity and Casualty Company of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Office—92 William St. 


SEMI-ANNUAL STATEMENTS JUNE 3B, 1917 
ecevewseuesecasessoueeess $14,005,236.30 


PED inden hisueabeaetvaseebabeaktese 
OE” ssvccsastveniivnsexeveserers 
MEE Gidccounscsetbautseeanecéens e 
Surplus over all liabilities......... 
Losses paid to June 30, 1917........ 


Chis Company issues contracts as follows: 
lfealth, and Disability Insurance; Burglary, Larceny, and Theft Insurance; 
Insurance—Employers, 
Automobile (Personal Injury, 
icians, Druggi sts, Owners and Landlords, 


10,395, 192.68 


Fidelity Bonds; Surety Bonds; Accident, 
Plate Glass 
Public, Teams (Personal inet and Prop- 

Property Damage and Collision), Phy- 


Elevator, Workmen’s Compensation-Steam 








BUSINESS=BUILDERS 


DEVELOPING 












BOSTON 
Paid-In Capital $1,500,000 





i Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Mecsndenedin Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 
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CASUALTY AND SURETY POINTERS 





If the agents of any 

What War Didto section of North 
Canada Acci- America should have 
dent Insurance been handicapped by 
the big scrap in the 

matter of personal insurance, Canada 
is that section, with more than three 
years of constantly increasing enlist- 
ments to take so many insurable men 
out of civil life. Whenever any accis 
dent agent in the United States looks 
doleful and mutters, “This war has put 
me flat on my back’”—then we think of 
Canada. But the Maryland Casualty’s 
“Budget” says that Canadian insurance 
men have simply put on more steam. 
Ir speaking of its own agents it says: 
“Of course no great number of Amer- 
ican agents are quitting cold like that, 
or there wouldn’t be such a volume of 
accident and health premiums piling 
up under the exhortations of the Hon- 
orable Richard Heave Thompson. But 
some among us, quite too many, have 
tried to blame their lack of results on 
the war. It may interest such agents 
to know that our agents in war-worried 
Canada have increased their accident 
and health insurance writings any- 
where from seventeen to ninety-two per 
cent. in the first three-quarters of this 
year, January to September, inclusive, 
as compared with the premium totals 
for the similar period of last year. The 
Toronto men have made the largest ac 
tual increase—Smith, Mackenzie, Hall 
& Hunter, with Tom Hunter supplying 
the motive power; during the nine 
months Toronto gathered over thirty- 
one thousand dollars in accident and 
health insurance premiums, an increase 
of eighty-two per cent. The highest 
percentage of increase, ninety-two plus, 
was made by C. E. Tait of Calgary, 
whose premium total for the three- 
quarters was ten thousand five hundred 


dollars. P. W. A. Burket of Montreal 
made the second largest actual in, 
crease, six thousand dollars, which 


brought his total for the nine months 
beyond twenty-one thousand dollars; 
the Maryland men at Winnipeg, R. 
Lawson & Company, put over eighteen 
thousand five hundred dollars in acci; 
dent and health premiums, an increase 
o! twenty-seven hundred dollars for the 
nine months; Masters & Wheeler of 
Moncton went ahead eighteen hundred 
dollars in the same period, an advance 
of forty-five per cent.” 

* ” + 


A writer in the paper of 


Peril of the Fidelity & Casualty Co. 
Target tells of a man who at one 
Risks time had what was consid- 
ered a large’ insurance 

business. If the size of his business 
had been measured by the commis- 


sions alone, it was large—so large that 
it paid about $15,000 a year net to its 
owner. One day this man was awak- 
ened with a sudden jolt. He had lost 
his entire business—lost it in one day. 
Seems impossible, doesn’t it? It usu- 
ally is. His case, however, was dif- 
ferent. His business consisted of just 
one line. It was large as to income, 
but small in business units. He could 
attend to it in a few days, pocket the 
commission, and consume the balance 
of the year spending it. That business 
was nothing more than a “target risk.” 
He had‘ to work hard to sell the in- 
surance in the beginning, and he ha 
te work just«as hard to keep it each 
year. Every insurance man in the 
vicinity made a fight for it and one day 
some other fellow got it, and I sup- 
pose he is fighting just as hard now 
to keep it as he did to get it. The first, 
man who handled this risk failed to 
build around it a sufficient number of 
small lines to keep him in business 
when the crash came; consequently, he 
is not now writing insurance. 

This is, of course, an extreme case, 
but it typifies the probable result of 


‘Mortality 


an insurance business built on “target 
risks” alone. Contrast with it one con- 
sisting of numerous small lines. For 
instance, take a surety agent whose 
fidelity business in the majority of 
cases consists of individual bonds in 
favor of small houses employing a 
bookkeeper, a cashier and one or two 
clerks; or an employer who has fifty 
or even one hundred employes covered 
under a schedule or individual bonds. 
His is a real business. 


+ * oa 
Tt is essential that the 
How to agent familiarize himself 
Collect with the general condition 
A Debit of the debit and with the 
section in which it is lo- 
cated; also with the policyholders and 


then use strictly business methods, says 
Manager M. Green of the General Acci- 
dent in ‘New York. (Never indulge in 
personalities. Be pleasant but firm with 
the policyholders, giving them to under- 
stand that in order to keep their pol- 
icies in benefit they must live up to 
the contract. Impress upon them that 
the corporation is only too glad to live 
up to every promise in the policy, and 
that it is just as necessary for the pol 
icyholders to fulfill their part as it is 
for the corporation. 

In the matter of back calls, be oblig- 
ing to policyholders. Do not threaten 
to cancel a policy, but explain to the 
assured how ‘much better it would be 
to pay in advance and be on the safe 
side, rather than to have the insurance 
in arrears and (be out of benefit. Agents 
should keep policyholders posted re- 
garding the ‘corporation and its busi- 
ness, thus creating a friendly feeling in 
their minds towards the corporation. 

It is the duty of agents to explain to 
the people the risk they take of having 
their policies out of bhenefit, when sick 
or injured, by neglecting to pay premi- 
ums promptly. Many people think they 
have four weeks’ margin in which to 
pay their premiums, the same as in life 
insurance, which is not the case. Every 
honest agent will enlighten policyhold- 
ers on this subject. By posting policy- 
holders in this way agents will have less 
arrears on the debit. 

* * - 
Here is a program that 


Program will fit a large number 
That Is of men in the insur- 
Unproductive ance business who are 


not making out of it 
what they should, says The Standard 
Cog. “Cleaning the automobile, 1 hour; 
talking politics and helping the Presi- 
dent run his affairs, half hour; discuss- 
ing last game of the World’s Series, 
half hour; doing $10 a week office work, 
1 hour; lunch, 2 hours; on liability in- 
surance, 2 hours; on fire insurance, 3 
hours; 15 minutes wasted in trying to 
get central; 15 minutes devoted to ac- 
cident and health insurance—that’s all. 
Maybe this program has been varied 
in its items a little bit, but it is reason- 
able to say that the division of work 
and play is just about as shown; in fact, 
in many cases undoubtedly the working 
hours are eee 


Casualty Actuation 
(Continued from page 16.) 


Clock manufacturing 85 .24 
re re 1.18 2.26 
Arne Fisher, of the Prudential, New- 


“Construction of 
Tables by Means of Com- 
peund Frequency Curves.” “Mr. Fisher 
said this has been done before, but not 
by his methods. 

Must Have Our Own American 

Sickness Experience 

“Some Bssentials of Sickness Statis- 
tics” by Edwin W. Kopf, assistant sta- 
tistician, Metropolitan Life, dealt with 


ark, read a paper on 





W. E. SMALL, President 


PETER EPES, Agency Mer. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 


E. P. AMERINE, Secretary 


GEORGIA 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
Ss. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


OF NEW YORK 
47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


LONDON, 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 





historical aspects of the subject 
rumerous references. 

“We, in America, must insist upon 
an impartial, thorough search for the 
facts of sickness if we would build a 
durable insurance and public health 
structure,” he said. “Simple depend 
ence upon ‘Huropean exiperience and 
upon our primary reactions to the few 
social facts of sickness we have, cannot 
serve us for any considerable period. 

“The medical profession is charged 
with the intensive study of sickness and 
of health; the social statisticians must 
continue their important function of 
studying sickness extensively.” 


, giving 


MUST PAY DESERTED 

The Pennsylvania State Compensa- 
tion Board has ruled that a wife who 
has been deserted by her husband, who 
had not complied with crder to support 
her, is a dependent under the compen- 
sation law. The woman was taken care 
of by members of her husband’s family. 


WIFE 


Automobile Lock 
(Continued from page 16.) 
police departments to well directed ef- 

forts which have produced results. 
Reduction in Insurance 

Some underwriters advocate a reduc- 
tion in theft insurance to a point where 
it will become obligatory upon the 
owner to use every possible care to pro- 
tect his car. Other insurance men ad- 
vocate applying the co-insurance prin- 
ciple. The spasmodic operators who 
steal a single car are not a serious men- 
ace to the carriers. It is the gangs who 
invade a section and work it to a stand- 
still that are feared. Chicago, St. 
Louis, Philadelphia, Boston and Provi- 
dence have all had, and are still expe- 
riencing the effect of these operators. 
They go cut thoroughly prepared to get 
what they are after. Given time they 
will get any machine. Cars that are 
locked in such a way as to make it im- 





The Employers’ Liability 
Assurance Corporation, Ltd, 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mer. 

Employers’ Liability Bui 
33 BROAD STREET, sesnen, nase. 
AGENTS WANTED 











them have been towed 
away a short distance to where the 
thief could operate at leisure. Jacks 
have been placed under locked cars and 
under the pretence of removing a dis 
abled machine, have been removed to a 
side street where the work of render- 
ing the lock inoperative has been com- 
pleted. When expert mechanics and 
chauffeurs are engaged in this craft 
there is small chance for the lock maker 
to circumvent them. They work on a 
system and sad to say the police are too 


possible to move 


often found to be susceptible to the 
temptation of easy money obtainaple 
through collusion in one form or an- 


other. This taint manifests itself in the 
interest policemen often show in obtain- 
ing rewards for information which would 
lead to the apprehension of thieves. 

There is now an effort being made to 
place on the market a locking device 
which consists of a chain passed through 
the spokes of a wheel and locked. At- 
tached to the chain is a ball of metal 
which, when the car is started, knocks 
against the guards with each revolution 
of the wheel, making a noise which 
would attract immediate attention of a 
passer-by. ‘The theory is all right but 
the effort necessary to attach the device 
is more than the owner is willing to 
exercise. 
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The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 


SUPERINTENDENTS OF AGENCIES 

(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 




















Suppose that ycu are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 

FIRST, it guarantees that in case of death from any cause, $5,000, fae face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $5 PER WEEK during such disability, but not 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $2, PER 
WEEK throughout the period of disability. Can insurance do MORE? An why 
should any man be satisfied with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building - | Concord, New Hampshire 














THE OHIO MILLERS 


MUTUAL FIRE INSURANCE COMPANY 
Beet Gem Aaeees. . .. no. cece ews $1,147,802 
Seas Cash Surplus... .........5.. 505,213 








Squire Company, Tur. 


1 LIBERTY ST. REPRESENTATIVES NEW YORK 





STOCK POLICIES ONLY 


BUSINESS SOLICITED FROM 
AGENTS AND BROKERS 


























Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance, 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 
St. Calif ja St Ss rior St. 
Paget 1015 Pe a boute 


YORE DEN 
Ford Bldg. 17 St. John St. 


DETROI MONTREAL 
THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


0 Nicollet Ave. 
INNEAPOLIS 


23 Leadenhall St 
LONDON 





THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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TRENGTH INTEGRITY SERVICE 


~ Scottish Union & National — 
Se Aerangg Compa 


HENRY J. HOUGE J. H. VREELAND 
Assistant Secretaries 
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JAMES H. BREWSTER, Mer. 
Hartford, Conn. 
A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 





WORTH KNOWING | 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 






U. S. Cash Assets, Dec, 31, 1916 $15,827,439.35 
Surplus, - +» «+ + §,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Pald by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 1,051,543.00 
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Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 




















aa™!, | 


ane ielrierlC elC lCrclC lUrhlUC CO 


